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UP-TO-DATE INSURANCE LITERATURE 


In addition to its standard annual insurance publications, which have gained world-wide reputation as authoritative works, 
The Spectator Company annually publishes numerous new books and leaflets 


FOR THE GOOD OF INSURANCE 


Among those which have most recently passed through our presses, the books named below illustrate the diversity of subjects treated: 


Agents Key to Fire Insurance, by R. P. BARBOUR, 


— Agent, North British & Mercantile Ins. 
oO. 


Interest Tables for Small Loans, by ARTHUR 
H. Ham, of the Russell Sage Foundation. 


Corporation or Business Insurance, by EUGENE 
G. WEBB. ‘ 

The Industrial Claim Adjuster, by Dr. C. H. 
HARBAUGH, expert examiner and claim adjuster. 

A Grest Future for the Efficient Life Insurance 
Salesman, by W1LL1aM T. Nass, an experienced 
field man. 

Tempting Fate: An illustrated leaflet showing 
the value of accident insurance, by W. T. Nasu. 





Fire Prevention and Protection, by A. C. 
Hutson, C. E., a widely known Fire Protection 
Engineer. 

One Business Man’s Experience with Life 
Insurance: Dealing with the subject of corpor- 
ation and partnership insurance, by W. T. Nasu. 

Employers’ Liability, Workmen’s Compensa- 
tion and Liability Insurance, by JEREMIAH 
F. Connor, formerly chief counsel, Workmen’s 
Compensation Commission, N. Y. 

Why We Don’t Live Forever: Don’t Let Any- 
thing Happen to ‘Your Life Insurance, by W. T. 
Nasa. ; 

Practical Pointers, by Forses Linpsay, life 
insurance educator. 


Important: 
a oe oe to promptly pay their premiums. 





Life Insurance Catechism, by THEODORE J. 


VENN, an expert writer on life insurance topics. 


Avoid the Life Insurance Abstracter, by 


EuGENE G. WEBB. 

Why and How Business Insurance Benefits 
Its Users, by T. J. VENN, 

Not Just Now: a lesson against procrastination, 
by Wiii1amM T. Nasa. 


Robbing Yourself: A leaflet showing the saving 


effected by life insurance, and also commending 

income insurance. 

Take Notice. A leaflet advising 
at Life Insurance is and What It Does: 

A Primer for Laymen and Students, by WILLIAM 

ALEXANDER, the well-known life insurance 

writer and agents’ instructor. 


Keeping pace with the progress of Insurance, The Spectator Company is always awake to the needs of the business in the 
way of helpful books and literature, and is ready.and qualified to provide it. 
Inquiries for books and leaflets concerning any phase of the insurance business are cheerfully answered. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 
Insurance Exchange 


PUBLISHERS 


Send 10 cents for complete catalogue. 


135 William Street 
NEW YORK 
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} AMICABLE j{ 


Life Insurance Co. 
WACO, TEX. 
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AMICABLE LIFE BUILDING 

22 Stories Hizh.—Owned without Debt by \ 

AMICABLE LIFE INSURANCE COMPANY stockholders. 

WACO, TEXAS, U.S. A. 


Antemas R, Rozeats, Founder, President & Actuary 





$1,000,000 Deposited with 


the State Treasurer of Texas © 
Insurance in force De- . y 
cember 31st, 1916.... $16,130,362.00 n 
Gain during year 1916. 2,702,566.00 
Insurance written dur- 3 
OGG sc ccoseeeas 4,541,716 .00 ; 
Gain over 1915....... 2,387,732 .00 
Admitted Assets Decem- 
ber 31st, 1916........  2,663,804.74 
Gain during year 1916. 214,031.51 
Policyholders Reserves 
December 31st, 1916. 905,626.48 
Gain during year 1916. 196,396.00 
Total Agency Balances | 
December 31st, 1916. . 8,446.68 oO 
Actual to Expected Mor- | 
tality during 1916.... 29.6% 


It is believed that the Amicable Life 
has made a new record for a company 
less than seven years old in having in 
force December 3lst, 1916, $16,130,362 
of paid-for insurance, and at the same * 
time having gained $107,340.30 in sur- 
plus, in addition to the total surplus 
originally paid to the company by the 


ARTEMAS R. ROBERTS, President 











Financed 


This Man Must Be 
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Picking Cotton near Abilene, Texas, in September, 1917 





SCOTT & BLACKMER 


FARM MORTGAGES 
Texas and: Oklahoma 


Four Offices in Oklahoma 
Home Office: HOBART, OKLAHOMA 


Five Offices in Texas 
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, Liberal renewal contracts for good producers 
“of business. For full’ particulars write: 


Southland Life Insurance Co. 
DALLAS, TEXAS 
HARRY L. SEAY, President 


L. LINZMEYER, Vice=Pres. and Aetuary 
A. S. Doerr, Vice-President 





The Acid Test for Strength, 
Liberality, Service and Low Cost 


places 


L/D 
SAL 


IFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


high on the list 





CAPABLE AGENTS WANTED 























THE PRINCIPLES OF 
SURETY UNDERWRITING 


Second Edition 
By LUTHER E. MACKALL, A.B., L.L.B. 


Au Instructive Work for Surety Managers and Underwriters 


CHAPTER HEADINGS . 


FIDELITY Bonps.—Public Official Bonds—Court Bonds 
(including executors, administrators, guardians, trustees, re- 
ceivers, asSignees), Court Bonds (including all required to be 
filed in course of judicial proceedings)—Contract Bonds— 
Depository Bonds—Bonds of Indemnity on account of lost 
instruments—Bonds on Assignment of Accounts Receivable 
—Qualifying Bonds for Insurance Companies—Miscellaneous 
Credit Guarantees—Internal Revenue Bonds—Custom House 
Bonds—Indemnity Bonds in favor of a Surety Company. 


Bound in Buckram Price $3.00 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Selling Agents 135 William Street 
Insurance Exchange. NEW YORK 





JUST ISSUED 


FIRE INSURANCE LAW CHART 


Edition of 1917-1918 


This very convenient chart, issued annually by The Spectator Company, contains in 
tabular form a summary of special State Laws relating to statements required of fire 
insurance companies, and other matters. Its purpose is to show what States have 
standard policy, valued policy, resident agents, anti-coinsurance and anti-compact 
laws, of those prohibiting reinsurance in: authorized companies or requiring commissions 
to be paid to resident agents; 1t also gives the final date when annual statements may 
be filed and fees for filing same; when tax statements are-required, and percentage of 
tax; the date of expiration of local agents’ licenses and license fees. The information 
is given regarding each of the first seven subjects by a’ simple ‘‘yes”’ or ‘‘no,’”’ for each 
State; under the other headlines the information is given complete, dates, amounts 
etc., in full. Variations are amply covered by explanatory footnotes. It also pre- 
sents data as to deposits, the United States corporation income tax, anti-discrimina- 
tion laws, etc. 

The chart is printed i in two colors, the word “‘yes’ ’ appearing in redin every. instance, 
and the word ‘no’ in black. The chart is brass tipped top and bottom, and is printed 
on excellent bond paper, so that it may be suspended in a convenient place for ready 
reference. 

This chart is designed to solve many vexatious questions that arise as to the re- 
quirements of the different States upon the points enumerated. In this chart the 
answers can be seen at a glance. The compilation has been made with great care, in- 
volving much labor and research. Having been approved by the officials of the 
various Insurance Departments, it can be accepted as correct in all its details. 


PRICES: 


Per Copy $1.00 Per Fifty 
Per Dozen 10.00 Per Hundred 


THE SPECTATOR COMPANY 


CHICAGO OFFICE ~ 135 WILLIAM STREET 
INSURANCE EXCHANGF NEW YORK 








The FRANKFORT 
GENERAL INSURANCE COMPANY 


United States Department, 123 William St., New York, N. Y. 


TRUSTEES) 


Union Trust Co. of New York, 80 Broadway, New York City 


CASUALTY INSURANCE 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 


Michigan Commercial 
Insurance Company 


Lansing, Michigan 


ASSETS SURPLUS le 
January 1, 1913......$862,447.34 $156,321.92 | 
January 1, 1914... 920,961.16 181,374.66 | 
January 1, 1915...... 935,693.93 200,120.21 
January 1, 1916... 1,020,369.41 211,057.76 
January 1, 1917... 1,178,606.04 212,242.99 





Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 
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Tue SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounts to nearly one million annually, aver- 
aging 17,500 weekly. These standard publica- 
tions, covering life, fire, casualty and miscel- 
laneous insurance, are recognized as authori- 
ties in their particular lines, and some have re- 
ceived the endorsements of the United States 
Government and State Insurance Departments. 
The statistical and historical records of the 
various insurance companies are thus given 
wide circulation for the information of the 
public, constituting more valuable SERVICE 
to the insurance companies than that supplied 
by any other insurance journal. 

Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
rice for the United States, Canada and Mexico is 

our Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 

Entered at the New York Post Office as Second-Class Matter. 

THE SPECTATOR COMPANY 
PUBLISHERS 
Arthur L. J. Smith, Pres. Robert W. Blake, Sec’y 
135 WILLIAM STREET, NEw York 
Telephone, John 281, John 282 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Scle Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 


Copyright, 1917, by The Spectator Company, New York 
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Y the decision of Secretary of the 
Treasury McAdoo, all enemy or 
ally-of-enemy insurance companies which 
have been transacting business in this 
country will be required to cease busi- 
ness here and liquidate their American 
branches, with the exception of compa- 
nies writing life insurance, which will be 
permitted to carry out their existing 
contracts. Few, if any, will be found to 
criticise this action by the Federal Gov- 
ernment, even though a large proportion 
of the representatives of such companies, 
from managers to local agents, are Amer- 
ican citizens and would doubtless con- 
duct their business in a thoroughly loyal 
manner. The Secretary’s action was 
based solely upon the consideration of the 
safety of the nation and in recognition 
of the damage which might be accom- 
plished by even a few disloyal employees 
of such companies. The agents and 
others heretofore identified with the 
United States branches of companies 
now called upon to cease business here 
will no doubt find it an easy matter to 
form new business connections to re- 


place those now to be broken. Most of 


the reinsurance treaties with the alien- 
enemy companies have already been can- 
celed, and it should not be difficult for 
the direct-writing companies to reinsure 
their American risks, or to cancel and 
return premiums if preferred. 


Many 
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agents who have represented some of 
these companies through a long period 
of years will naturally feel regret at the 
enforced severance of present relations, 
but they must recognize this as one of 
the exigencies of a world war. 





— the standard provisions of 
a life insurance contract, as legal- 
ized by many States, is one providing 
that the insured may reserve the right 
to change the beneficiary at any time. 
When this clause was first voluntarily 
twenty years 


introduced, some 


there was much discussion as to its effect 


ago, 


upon the rights of the beneficiary, and 
the question was also raised as to the 
status of a policy on the life of a bank- 
rupt where the right to change the bene- 
ficiary was reserved. Few cases have 
come before the courts, and in most of 
them the provision has been construed 
in accord with the intent of its language. 
A recent decision by the United States 
Supreme Court, however, makes the cash 
value of such policies, when held by one 
making a petition in bankruptcy, a part 
of his assets, and it is held that the 
trustee is entitled to collect on the poli- 
cies. Agents should, therefore, be care- 
ful to instruct their prospects and policy- 
holders as to the limitations imposed by 
this decision on the change of beneficiary 
clause, so that the protection sought for 
dependents may not be impaired. It 
should be pointed out that if the policy- 
holder reserves the right to change the 
beneficiary at any time and from time to 
time, he may also at any time name an 
irrevocable beneficiary. 





VERY lucid explanation of the part 

life insurance can and should play 

in providing for the payment of State 
and Federal inheritance taxes was given 
by Julian S. Myrick at a meeting of the 
Life Underwriters Association of New 
York the other evening and is printed 
elsewhere in this issue. Recent enact- 
ments call for the payments of consider- 
able sums as inheritance taxes on es- 
tates, and life insurance to cover may 
readily be secured at a fraction of the 
costs which would be imposed on the 
estates. Life insurance provides an im- 
mediate sum at death which is available 
for payment to the Government, and 
thus the estate is preserved intact, with- 
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Editorial 


out being subject to depreciation by 
forced sale, and the full intent of the 
last will and testament of the deceased 
can be carried out. Thus life insurance 
again proves its adaptability to all con- 
ditions. 





l* these days, when transportation 
facilities are taxed to their utmost 
capacity by the abnormal traffic due to 
the war, in addition to the usual require- 
ments, any plan to minimize the space 
occupied in the shipment of necessary 
commodities should receive due consid- 
eration, and be adopted if feasible. In 
another column, C. B. Howard, an au- 
thority on cotton, tells how 60 per cent 
of the space now taken up by cotton in 
transit can be saved for other uses, and 
the fire hazard be reduced at the same 
time. The denser compression of cotton 
in bales, which he suggests should be the 
rule, is stated to have no deleterious ef- 
fect upon that staple, but makes it more 
difficult to burn and releases transporta- 
tion facilities for the carrying of other 
classes of freight. 





GENTS selling insurance of all 
A kinds, and particularly those so- 
liciting industrial insurance, will have an 
opportunity to render most useful ser- 
vice to the Government in connection 
with the coming issuance of War Sav- 
ings Certificates and Thrift Stamps. 
Such agents can direct the attention of 
their customers to these new methods of 
combining individual saving with aiding 
the nation, and can explain them in such 
a way as to produce thousands of pur- 
chasers of the certificates and stamps. 
The industrial and other agents may be 
counted upon to do their utmost in the 
performance of this patriotic duty as 
soon as the arrangements for the sale 
of the new certificates and stamps have 
been completed. 





N effecting the reorganization of the 
International Association of Casualty 
and Surety Underwriters, the members 
took a wise course. The various branches 
of the business conducted by multiple 
line companies are so individual in their 
nature as to require separate and indi- 
vidual handling. There is, however, 
common ground on which the companies 
and their executives can work in har- 





Life Insurance 


mony and for mutual good, and these 
are defined clearly in the constitution of 
the International Association. They em- 
brace co-operation on matters of pub- 
licity and propaganda for the general 
welfare of insurance and the promotion 
of good feeling among competitors. 





Life Insurance Field Mens Club 

The Life Insurance Field Mens Club of Chi- 
cago held its annual meeting last week at the 
luncheon at the Fort Dearborn hotel. Officers 
were elected as follows: President, James H. 
Miles, Union Central; vice-president, E. C. 
Platter, Massachusetts Mutual; secretary, Irvin 
B. Eberhardt, Northwestern Mutual; treasurer, 
E. C. Platter, Massachusetts Mutual. Directors 
—R. W. Gibson, Mutual Benefit; Edwin Aus- 
trian, Northwestern Mutual, M. Ullman, Union 
Central; W. R. Hendy, State Mutual; David 
Miller, New York Life; Harry T. Wright, Equit- 
able of New York. 

Edward A. Ferguson, manager of the Union 
Central, spoke on ‘‘Why the Field Mens Club 
Should Survive,’ and Edgar C. Fowler, general 
agent of the New England Mutual Life, and 
president of the Life Underwriters Association 
of Chicago, discussed ‘‘War Insurance by the 
Government—How It Will Affect the Field Mens 
Work.”’ 


Some Book by P. B. Armstrong 


There has recently come to our desk, with the 
compliments of the author—Philander Banister 
Armstrong—a book bearing the lurid and alarm- 


ing title of ‘“‘A License to Steal: Life Insur- 
ance: The Swindle of Swindles. How Our Laws 
Rob Our Own People of Billions.’ Naturally, 


the title interested us, because having for many 
years preached the gospel of life insurance and 
pointed out the enormous benefits conferred up- 
on widows and orphans, to say nothing of the 
equally large sums paid to living policyholders, 
it was rather disconcerting to learn that the 
system was thus open to criticism. 

However, after perusing the book, rather 
hastily we must admit, our fears were set at 
rest, for a more contradictory statement of fact 
and a more elaborate juggling of figures has 
never come to our attention. Poor Benighted 
Armstrong, who at one time organized and was 
president of a regular life insurance company, 
which he promised would work wonders for the 
insured, and which long ago was relegated to 
the limbo of the foregotten, has now apparently 
attempted to devise a system of life insurance 
on a “new and original plan.” In a somewhat 
lengthy introduction the author refers to his 
connection with the now dead company and 
states that ‘‘high finance demanded and re- 
ceived his official head at the annual election 
1895.”’ This indicates that he has a_ short 
memory, for in an interview printed in THE 
SPECTATOR in 1898 he said: ‘‘The American Union 
was started and was conducted under my man- 
agement successfully for some time; but there 
were jealousies within, and as it was impos- 
sible to reconcile these, for the sake of the 
stockholders who had put their money in at my 
solicitation, I surrendered and retired from the 
company.” It is thus shown that the redoubt- 
able P. B. was formerly the organizer and most 
prominent officer of a company of the kind he 
now attacks so slanderously and bitterly in his 
absurd publication. 

The author claims to have submitted his book 
to the leading companies for their comment and 
criticism and issues a general challenge to ac- 
tuaries to disprove his statements. He does not 
state, however, whether he received any atten- 
tion at their hands. Nor is it likely that he 
did, for it is easily seen that the book—‘‘A Li- 
cense to Steal’’—is just Pure Bunk, Armstrong. 


—-The California State Life has submitted a con- 
solidation plan to the stockholders of the Western 
States Life, 
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AGENCY DIRECTOR NAMED 





Thomas M. Searles Joins Maryland 
Assprance Staff 





NEW COMPANY ABOUT READY 





Will Begin Writing With Modern Policy Forms— 
Life and Casualty Business 


Thomas M. Searles, who has been general 
agent of the Mutual Benefit Life Insurance Com- 
pany of Newark for the States of Tennessee, 
Mississippi and Alabama, with headquarters at 
Vicksburg, Miss., has been appointed agency 
director of the Maryland Assurance Corpora- 
tion, which was recently organized by the Mary- 
land Casualty of Baltimore. The new agency di- 
rector will assume his new position on Decem- 
ber 1, and will at once take up the work of 
establishing agencies throughout the country. 
Already application for license has been filed 
with the Mississippi Insurance Department. 

Mr. Searles has made an excellent record 
with the Mutual Benefit, both as a personal pro- 
ducer and as a manager of agents. 

The company expects to select its medical 
director within the next few days from a num- 
ber of men whom it now has under considera- 
tion. 

With a paid-up capital of $500,000 and a paid- 
up surplus of $300,000, the Maryland Assurance 
will begin operations on January 2, 1918. It 
will take over the accident and health business 
of the Maryland Casualty and will issue a line 
of modern life insurance contracts on the ordi- 
nary life, limited-payment and endowment 
plans. John T. Stone, president of the Mary- 
land Casualty, is president of the company, and 
Albert G. Portch is secretary-treasurer and 
actuary. Mr. Portch has already assumed his 
duties with the company and is now working 
out the policy forms and rates. Richard H. 
Thompson, fourth vice-president of the Mary- 
land Casualty, is vice-president of the Maryland 
Assurance and will have charge of the accident 
and health department. 


Holds Life Insurance Benefit Taxable 


In an opinion to the Tax Commission of Ohio, 
the Attorney-General holds that when a life 
insurance policy matures by the death of the 
insured the beneficiary has a present vested 
interest in the money to be paid on it, and 
whether the amount unpaid thereon is to be 
paid in instalments of a specified number or 
in a lump sum at the option of the beneficiary, 
he sees no reason why the amount remaining 
unpaid cannot be taxed at its true value in 
money as therein provided. If it be payable 
in instalments at stated periods, it should be 
taxed at the sum which the beneficiary at the 
time of listing it believes it to be worth. 


Penn Mutual Opens Wisconsin Agency 

Hamline H. Smith of Superior, Wis., has been 
appointed district manager of the new North 
Wisconsin district just established by the Penn 
Mutual Life of Philadelphia. Superior will be 
the headquarters for the district and offices 
will be opened in the Palace Theater Building. 
Heretofore the North Wisconsin agents of the 
Penn Mutual have been under the direct charge 
of General Agent Henry I. Pinneo at Duluth, 
Minn. Milwaukee is the headquarters for the 
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southern part of the State. The territory trip- 
utary to Superior has in the past been at- 
tached to the Minnesota field. 


AFTER-WAR PROBLEMS 


Complete Programme of Association of Life 
Life Insurance Presidents 


Frank A. Vanderlip, president of the National 
City Bank of New York, and chairman of the 
United States Government’s war savings com- 
mittee, will speak on the opening day of the 
eleventh annual convention of the Association 
of Life Insurance Presidents, which is to be 
held at the Hotel Astor on Thursday and Fri- 
day, December 6 and 7. Mr. Vanderlip will 
bring a message from the National Capital in 
connection with the plan for enlisting the small 
savings of the country in war service. 

Another speaker not previously announced will 
be Lee K. Frankel, Ph.D., third vice-president 
of the Metropolitan Life Insurance Company. 
His subject will be ‘‘The Increasing Automo- 
bile Hazard.’’ He will deal with a problem that 
is just now being studied from many points of 
view in this country. Municipal and State gov- 
ernments, the automobile industry and auto- 
mobile owners, as well as pedestrians, realize 
that the increase in accidents, fatal and other- 
wise, calls for better methods of handling the 
traffic situation. As might be expected, this 
increasing hazard is being reflected in the mor- 
tality experience of both life and accident in- 
surance companies. 

There will be four sessions of the Associa- 
tion’s Convention, two on Thursday, December 6, 
and two on Friday, December 7. The morning 
sessions will begin at 10.30 o’clock and the 
afternoon sessions at 2.30 o’clock. All of the 
meetings will be held in the Rose Room of the 
Hotel Astor, which is on the ground floor, 
just west of the Forty-fourth street entrance. 

The complete programme of the convention 
is as follows: 

Life Insurance and the Nation’s Problems— 
Now and After the War—Arthur E. Childs, 
chairman, president Columbian National life In- 
surance Company, Boston, Mass. 

Address on War Savings—-Frank A. Vander- 
lip, president National City Bank, New York; 
chairman United States Government’s War Sav- 
ings Committee. 

Financial and Physical Needs of American 
Railroads in the World’s Reconstruction Period 
—Samuel Rea, president Pennsylvania Railroad 
Company, Philadelphia, Pa.; member board of 
directors, Equitable Life Assurance Society. 

Safeguarding the Owners of the Securities of 
the Railroads of the Country—S. Davies War- 
field, president National Association of Owners 
of Railroad Securities; chairman of the board, 
Seaboard Air Line Railway Company, Baltimore, 
Md. 

Requirements of American Agriculture After 
the War—Herbert Quick, member Federal Farm 
Loan Board, Washington, D. C. 

Financing of Municipal Development Arrested 
by the War—John MacVicar, Mayor of Des 
Moines, Ia. saat 

Application of Lessons of Military Sanitation 
to Peace Times—William H. Welch, professor 
of pathology, Johns Hopkins University, Bal- 
timore, Md. Ss 

Life Insurance and the War—William A. 
Hutcheson, second vice-president and actuary, 
Mutual Life Insurance Company, New York. 

Governmental War Insurance and War Taxa- 
tion—George E. Ide, president Home Life Insul- 
ance Company, New York; chairman committee 
of insurance men appointed by Secretary of the 
Treasury McAdoo. : 

Agency and Allied Problems After the War 
Henry L. Rosenfeld, fourth vice-president Equi- 
table Life Assurance Society, New York. K 

The Increasing Automobile Hazard—Lee * 
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Frankel, third vice-president, Metropolitan Life 
Insurance Company, New York. 

War and After-War Supervision of Insurance 
—Emory H. English, president National Con- 
yention of Insurance Commissioners, Des 
Moines, Ia. 

Reclamation of Men Rejected by the Draft 
and Its Relation to Life Insurance—Dr. John H. 
Quayle, Cleveland, Ohio. 

General Discusion. 


Iowa Life Underwriters Association 

The Iowa Life Underwriters Association of Des 
Moines held their monthly meeting at the Cham- 
ber of Commerce last week. Henry S. Nollen, 
vice-president of the Equitable Life of Iowa 
gave the chief address of the evening. He dis- 
cussed war legislation and life insurance in an 
exhaustive manner, taking up the various in- 
tricacies in the proposition and unraveling 
them. His interpretation of the war tax as 
applied to incomes and life insurance was espe- 
cially clear. 

After Mr. Nollen had finished a short discus- 
sion followed. Talks were made by G. B. Peak 
of the Central Life of Des Moines; R. A. Orrinny 
of the Mutual Benefit; A. D. Hindman of the 
American Life; B. N. Waller of the Northwest- 
ern Mutual, and M. M. Deming of the Western 
Life. 

H. O. Williams, assistant superintendent of 
agencies for the Northwestern Mutual, was an 
out-of-town visitor. He was called upon and 
spoke on life insurance topics in an interesting 
way. 


Equitable Life of Iowa 


New business written by the Equitable Life of 
Iowa for October is reported as $2,346,497—a 
gain of $124,015 over the same month last year. 
This is maintaining the average of $30,000,000 
for 1917, inasmuch as it brings the total for 
the first ten months to $27,715,858. With two 
more months to count, the present year will 
bring about the greatest production result ever 
experienced by the Equitable Life of Iowa, and 
arapid stride will be taken in 1917 towards the 
mark of $150,000,000 insurance in force. Death 
losses paid during October were $30,769.22, as 
compared with $53,464.69 for October, 1916. This 
adds somewhat to the company’s already ex- 
cellent mortality experience, which has shown 
some remarkably low totals during the past 
ten years. 


Winslow Russeli with Government 

The Government has appointed Prof. Walter 
Dill Scott, director of the Bureau of Salesman- 
ship Research in the Carnegie Institute, to head 
a commission of fifteen members to standardize 
the rules for the selection of candidates for the 
third series of officers’ training camps, which 
will open in January. Winslow Russell, agency 
Manager of the Phoenix Mutual Life, has been 
appointed a member of this commission and has 
been given a two-months’ leave of absence by 
the company. 


“The War Revenue Law of 1917” 


A valuable pamphlet issued by the Publicity 
Corporation of Washington, D. C., deals with 
the War Revenue Law of 1917, including in- 
come, war profits, beverages, tobacco, war ex- 
cise, war stamp and miscellaneous war taxes. 
Part I gives a lucid exposition of the law, while 
the text of the measure is given in Part II. 
A complete index makes it possible to speedily 
locate any desired section. The work sells at 
fifty cents per copy and may be ordered through 
The Spectator Company, New York. 
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Life Underwriters Association of New 
York Discusses Subject 





WAR RISK BUREAU ANALYZED 





Prominent Speakers on Programme—Will Aid 
Thrift Campaign 

Possibly it was the attraction of moving pic- 
tures which drew one of the largest monthly 
meetings of the Life Underwriters Association 
of New York at the Arkwright Club, New York 
City, on Tuesday evening, November 27, al- 
though it is more probable that it was the en- 
ticing programme of topics offered by promi- 
nent insurance men. At any rate, some 225 
persons, including a large proportion of ladies, 
were present at one of the most interesting 
gatherings the association has had in many 
years. President Atkinson occupied the chair 
and announced that, owing to the regular 
December meeting falling on Christmas Day, a 
special meeting will be held at noontime on 
Saturday, December 15, with a luncheon at one 
of the uptown hotels. The annual meeting in 
February will also take the form of a luncheon 
with some good speakers. The chairman also 
announced that the insurance agents of the city 
sold, during the drive for the Liberty Bonds, 
within $830 of three and one-half millions. 

An exceptionally well-attended meeting of the 
executive committee resulted in the prepara- 
tion of a series of resolutions which were pre- 
sented to the general meeting by Julian S. 
Myrick in forceful terms and unanimously 
adopted. The resolutions follow: 


One of the most important factors in the economic 
development and financial stability of this country is 
the institution of life insurance. This fact has been 
less appreciated than many of the other factors of less 
importance, and life insurance companies have failed 
to receive the credit to which they are entitled in the 
great constructive economic life of the nation. 

Recognizing this ignorance on the part of the pub- 
lic, the following resolution was uné inimously passed 
at a meeting of the Life Underwriters Association of 
New York, Tuesday evening, November 27, 1917: 

Whereas, The members of this association believe 
that there is a lack of appreciation on the part of the 
public of the value of the institution of life insurance 
in the financial structure of our country; and, 

Whereas, Burdensome_ regulations and _ unjust 
methods of taxation have been forced upon the com- 
panies by legislation which might have been prevented 
had the ‘public and legislative bodies better understood 
the institution of life insurance; and, 

Whereas, The Federal Government has offered life 
insurance for the benefit of those in the service of the 
army and navy at net term rates without loading for 
expense or war hazard, and the public is drawing the 
conclusion that the Government can do such business 
at a lower actual cost than is offered by life insurance 
companies; and, 

Whereas, The increased cost of living, the increased 
taxation and the drain of heavy Government loans 
and unusual demands for relief and charitable work 
incident to the war have greatly reduced the margin 
available for savings on the part of the public, there- 
by greatly increasing the difficulty of the production 
of new business; and, 

Whereas, The ideals for which the companies are 
striving are alike in fundamental principles, and the 
companies can act as a unit in the furtherance of the 
aims of the institution they represent; 

Be it Resolved, That the companies be urged to 
unite in an educational campaign covering the two 
ereat functions of life insurance. First, the value of 
life insurance as an economic force; its relation to 
the railways, farms, property interests and industrial 
life; second, its relation to the individual—the per- 
sonal advantages derived by the individual in the pro- 
tection of his business interests. his home, his family 
and those dependent upon him for support. 

Further Resolved, That the officers of this associa- 
tion be requested to place this problem before the 
Association of Life Insurance Presidents and _ the 
American Life Convention as the only organized 
bodies representing the different functions of life in- 
surance management. 

Further Resolved, That the Association of Life In- 
surance Presidents and_ the American Life Conven- 
tion be urged to give this problem early consideration 
and take such action as they may deem wise. 


Henry Moir, actuary of the Home Life, was 
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presented to the association as one who was 
about as well posted on the soldiers’ and sailors’ 
insurance bill as any man in the country. He 
gave an illuminating talk on the Soldiers’ and 
Sailors’ Insurance Act and commented upon the 
way in which the Emergency Insurance Act was 
working out. 


WAR INSURANCE MEASURE 


He said that the rates for the insurance, as 
submitted by the Treasury Department, were 
based on the assumption that only about 
twenty-five per cent of the men in the Army 
and Navy would apply for the insurance, and 
that the average policy would not exceed $2500. 
At the rate that applications have been pour- 
ing into the Treasury Department, lately, how- 
ever, it is believed that far more than fifty per 
cent of the men will take some portion of the 
insurance, and of those who have applied, to 
date, the largest proportion have sought the 
maximum amount of protection allowed under 
the law. 

Mr. Moir pointed out that at no time did the 
insurance interests voice any active opposi- 
tion to the plan of the Government to provide 
insurance for its soldiers and sailors, and added 
that reports which had been spread te that ef- 
fect were impossible to definitely trace to their 
source. The insurance companies and the men 
connected with the companies had all given a 
good deal of time and consideration to the 
measure and offered constructive criticisms to 
the backers of the measure, many of which were 
entirely disregarded. Considering the effect 
of the new law from a selfish business stand- 
point, Mr. Moir pointed out that the insurance 
plan would not materially disturb the business 
of the life agent, and made the following com- 
ments to back up this view: 


The soldiers’ insurance is in the form of yearly 
renewable term policies. Now, this class of business 
produces interesting results. Those who get benefits 
die. ‘This means that after a few years those who 
would praise this kind of insurance are all dead; those 
who are still alive pay yearly increasing rates. They 
have no return in cash value or in anything else; they 
kick like mules—and at the hinder end! This form of 
insurance ultimately becomes most unpopular. 

2 


EFFECT ON EXISTING BUSINESS 


Conversion.—Within five years after the war the 
policies must be converted into life or endowment 
policies. The men who have been paying increasing 
rates will then find that their Government insurance 
is no cheaper than the insurance good companies can 
offer. Indeed, it was shown very clearly at the hear- 
ings that good companies now are offering better 
terms than the Government would offer to these re- 
turned soldiers. When they return life insurance 
agents will naturally know it. They will not be slow 
to appreciate the benefits of regular insurance in 
preference to the variety offered by the Government. 

Restricted Policies——The Government policies are 
payable only within certain degrees of relationship. 
Sane men don’t have many relations within the per- 
mitted degree. The agent would point out and en- 
large upon the fact that if the insured should live to 
a good old age and outlive all his near relatives his 
insurance would become of very little value except to 
cash it in. They are practically left without insurance 
at old ages. 

Lastly, such Government policies are of no use for 
business purposes; they cannot be assigned; they can- 
not be used for collateral for a loan; they are only 
payable in instalments. You agents don’t need to be 
told that the average business man does not want such 
a rigid policy contract. 

Advertising.—Young men, who in general might be 
induced with much persuasion to take $2000 of life 
insurance, are being taught by the Government to 
think in sums of $5000 or $10,000. They are being 
taught also that life insurance costs something, be- 
cause their yearly renewable term premiums go for 
protection and nothing else. This plan of the Gov- 
ernment is the biggest educational campaign that has 
ever been inaugurated in life insurance. It is the 
best advertising that our business has ever received. 
While banking institutions, mercantile affairs, food 
producers are all doing good to the country, this 
particular business of life insurance has been selected 
by the Government as one line of endeavor which de- 
serves special mention—peculiar care and attention— 
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which is so beneficent that every young man in the 
army and navy is urged to effect insurance. The 
effect will be far-reaching, and we may look for a 
still more rapid expansion of our business during the 
war and after it is over. 


Mr. Moir’s address was most warmly received 
and a motion was made to have a transcript sent 
to every member of the association. 


LIFE INSURANCE FOR THE WEALTHY 


Julian S. Myrick, of the firm of Ives & My- 
rick, agents for the Mutual Life of New York, 
delivered an interesting address on the subject 
of taxation and the relation of life insurance 
to taxation. He pointed out that, with respect 
to inheritance taxes, life insurance was in no 
wise designed to beat the tax laws, but was em- 
ployed to facilitate the Government in the col- 
lection of these taxes and, at the same time, 
prevent the depreciation of an estate by read- 
justments that might be necessary. Mr. My- 
rick presented, in brief, some of the arguments 
for life insurance that are necessary to use in 
soliciting wealthy men. 

He pointed out that, though the companies 
may meet some losses due to the large number 
of young men engaged in war, these losses would 
be more than compensated for by the increased 
number of policies for larger amounts on older 
lives. 

In part, he said: 


The advantages of a life insurance policy payable to 
a beneficiary of a large estate are vital and obvious. 
In fact, the obviousness of these benefits is the com- 
pelling argument. The policy should be payable, of 
course, to a specified relative, and the right should be 
absolute and irrevocable, although a recent ruling of 
a Massachusetts court recently held that a policy pay- 
able to any individual was free from an inheritance 
tax. The New York State inheritance tax is based 
not only upon the value of the estate as a whole, but 
upon the amount passing to an individual beneficiary. 
For instance: lair the Federal law, whether or not 
a beneficiary is the wife or a son’s wife or widow, the 
tax is the same, but under the New York State’ law 
an increase of one per cent (if the estate is over 
$200, 000) is made on that part of the estate payable 
to a son’s wife or widow. A careful study in detail 
of the Federal and State laws should be made by 
every agent interested in this line of work, 

The usual objection that many wealthy men give for 
not carrying life insurance is that there is no financial 
reason why they should. They say that their money 
is invested in the same kind of securities the com- 
pany may have, etc. This excuse is gone. But the 
matter does not stop with the self-evident fact that 
insurance covers the direct loss the tax takes from the 
estate. It reaches into the question of net income. 
Life insurance is now as necessary a part of the in- 
vestment scheme of a man’s estate as that of real 
estate, bonds, mortgages, etc. Life insurance payable 
to a beneficiary is practically the only certain way of 
keeping the interest from the estate-property normal. 
For instance: Suppose an estate of $1,000,000 is in- 
vested in 4% per cent mortgage bonds yielding 
$45,000 annually. The income tax will run about 
$5000; the personal property tax about $20,000, yield- 
ing a net return of $20,000. Suppose the owner of 
this estate dies at the end of ten years. The inheri- 
tance tax at the end of that time, assuming that the 
net estate is then $1,000,000, will be $82,000, the 
Stace tax $40,000, making $122, 000. Subtracting this 
from the $200,000 which has been received in in- 
terest during the ten years leaves a net return for 
that period of $78,000, or an annual average return 
of $7800 on the investment—but three-quarters of 1 
per cent. A_ similar illustration of large parcels of 
real estate will in many cases work out in the same 
way. It is reasonable to assume that there are some 
investments that will show no net profit. A promi- 
nent life insurance agent, in conversation recently 
with the private secretary of a New York business 
man, was told that this secretary had calculated on 
the basis of the inheritance tax of last March, that a 
4 per cent to 4% per cent railroad bond, not tax 
exempt, selling at 86, maturing for its face in twenty 
years, if carried for ‘that period, by reason of the in- 
heritance and income taxes as of last March, would 
be unattractive as an investment in the event of the 
death of the owner of the bond, because the inheri- 
tance and income taxes would have absorbed all the 
income the bond would have yielded. Bear in mind 
here that taxes have been increased since last March. 
The investor may turn to Government or tax exempt 
municipal bonds, but the market value of these bonds 
after the war, if not before, will equalize in net re- 
turn their apparent advantage. 

Again, when a man puts money into a life insurance 
premium he immediately creates a property for the 
beneficiary that is free from tax so far as he is di- 
rectly concerned. He does nothing more than trans- 
fer the tax obligation and property management to a 
corporation whose business it is to take care of that 
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property, and more efficiently organized for doing so 
than he is. As an illustration, suppose a man, to pro- 
tect his estate, carries a $1, 000 ,000 with a premium of 
$50,000 a year. That $50,000 guarantees him protec- 
tion of $1,000,000 in the same kind of property that 
he would quite probably invest the $50,000 in, each 
year, if he didn’t put it into insurance. In other 
words, his $50,000 life insurance deposits are not tax- 
able, but safeguarded by the same securities he would 
have purchased, but on which the insurance company 
pays the various property taxes. The reserve value 


_of the policy in ten years is ‘considerable, and unless 


drawn out and reinvested cannot be taxed. On the 
other hand, if he had invested $50,000 a year in 
average high-grade securities he would have accumu- 
lated in ten years a half million, together with the 
privilege of paying taxes on it. 

The principal reason that insurance as an institu- 
tion can offer this relief is because some men live be- 
yond their expectancy, or rather because of the great 
number of lives insured, a saving in mortality can be 
made; and also for the reason that property, especially 
bonds, bought by an insurance company, does not 
have to be sacrificed, as in the case of individual 
estates. It is a question of interest rather than of 
market value. For this reason it is difficult for an 
individual investor to compete against the stability 
that a large company has. 

The conventional arguments for life insurance that 
have been advanced to wealthy men, viz.: that of 
keeping their estates intact through loss by ’ deprecia- 
tion in market values, errors in administration, de- 
lays in probate, etc., and losses that do not come 
under the legal deductions, are to-day stronger than 
ever, 

A point that should not be lost sight of is that a 
discount of 5 per cent is allowed for the payment of 
inheritance taxes before due, which in the Federal 
tax is one year after death, and in the State tax six 
months. If the inheritance tax is $1,000,000 and a 
$1,000,000 policy is carried to cover it, with a pre- 
mium of $50,000, death in the first year means that 
this discount will practically pay for the insurance. 

For the sake of more vivid illustration, we have 
heen talking in millions—it is as easy to talk in mil- 
lions as thousands. Sometimes it is as easy to write 
a million as it isa thousand. The foregoing argu- 
ments are in principle as logical for men of compara- 
tively small property as for the millionaire. It is 
true that a man with a low inheritance rate usually 
carries insurance for an amount greater than the tax, 
but he must be made to realize this insurance should 
stand for its original purpose. <A _ specific amount for 
the tax is needed. The amount of the tax is not only 
a certain loss, but an irrecoverable loss unless insur- 
ance replaces it. A study of our formula and living 
cost schedule will help in cases of this kind. 


Following Mr. Myrick, whose address was 
listened to with great attention, the president 
introduced H. L, Rosenfeld, fourth vice-presi- 
dent of the Equitable Life of New York. He 
stated that he wished to speak to those present 
as American citizens and to give them some 
of the impressions he had gained from travel- 
ing over this country and abroad during the 
years which have elapsed since the war broke 
out. The speaker related several happenings 
in the war zone and roused the enthusiasm of 
the audience in his tribute to the bravery, cour- 
age and efficiency of the French poilu. He 
pointed out the great concentration of German 
power and its efficiency, and expressed the fear 
that the war would yet be a long one. Mr. 
Rosenfeld closed with a strong appeal for the 
life insurance agents to assist with all their 
power in the enforcement of thrift in all direc- 
tions. The proceedings of the evening closed 
with a display of moving pictures of war scenes. 


Canadian Superintendents to Meet 

A conference of the Insurance Superintendents 
of the provinces within the Dominion of Canada 
will be held at the Fort Garry hotel, Winnipeg. 
The principal subjects of discussion will be the 
standardization of health and accident contracts 
and automobile insurance. Uniform insurance 
laws throughout the provinces will also be con- 
sidered. 





Arthur Hunter Appointed to Board 
WASHINGTON, D. C., November 27.—Arthur 
Hunter, president of the Actuarial Society of 
America, was to-day appointed by the Secre- 
tary of the Treasury as a member of the ad- 
visory board of the division of military and 
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naval insurance of the Bureau of War Risk In- 
surance. 

Mr. Hunter was prominent in the work of 
framing the insurance act, being one of the 
group of five actuaries who prepared estimates 
for the Secretary of the Treasury on the prob- 
able cost to the Government of the insurance, 
compensation, and indemnity provisions of the 
act. 


Travelers Assistant Managers Named 

The Travelers of Hartford announces the ap- 
pointment of William W. Berry, Jr., and Will- 
iam H. Esrey, Jr., as assistant managers in its 
Philadelphia branch office. 

Mr. Berry and Mr. Esrey are already well 
known in insurance circles in Philadelphia, hav- 
ing been for some time prominently connected 
with the Travelers’ office, and it is believed 
that the promotions herein announced will be 
cordially approved by agents, brokers and 
policyholders. 


Central States Life of St. Louis 
The Central States Life of St. Louis has called 
a meeting of stockholders for December 6, to 
vote on a resolution decreasing the capital 
stock from $400,000 to $200,000, adding the differ- 
ence to surplus. 


Northwestern National Life 

The Northwestern National Life of Minnea- 
polis recently entered Ohio and has appointed 
C. E. Wilhelm of Zanesville as its State agent. 
Mr. Wilhelm is a brother of H. O. Wilhelm of 
Omaha, the company’s State agent for Ne- 
braska. 

The company will pay the Federal tax on new 
life insurance issued. No increase in rates will 
be made, no reduction in commissions to agents, 
nor will the tax be collected from applicants for 
insurance. 

Applications for insurance in Northwestern 
National Life received to November 1 averaged 
more than $1,500,000 monthly—an increase of 
more than fifty-six per cent as compared with 
the same period last year. 

The company’s service flag contains eighteen 
stars. Nine men from the home office and nine 
from the field have entered the service in vari- 
ous capacities. 


Life Notes 


The Ohio offices of the Manhattan Life Insurance 
Company will be moved from Columbus to Cincinnati 
about the first of December. They will be located on 
the eighth floor of the St. Paul building. 


—The Northwestern Life of Winnipeg is offering 
to finance purchasers of the Canadian Victory Bonds 
by allowing them to be paid for in ten annual instal- 
ments. The company’s plan is to pay benefits in 
bonds. 


—October was dedicated by the Germania Life of 
New York to President Hubert Cillis. The agents re 
sponded to the call by writing $3,529,000 of new busi- 
ness, despite the fact that a large part of the agents’ 
time had been given over to the Liberty Loan com- 
mittee. 


The Century Life of Indianapolis reports that 
since February the company has secured $2,331,607 of 
new business. G. Montague Nettleship represents the 
company in Ohio, with headquarters at Cleveland. 
Since April 2, 1917, he has secured $456,344 worth 
of new business, 


—The builders of new home-office building of the 
Postal Life Insurance Company at the corner of Fifth 
avenue and Forty-third street, New York, has been 
awarded a gold medal by the Fifth Avenue Associa- 
tion as being the finest structure built on Fifth ave 
nue during the past year. 
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HAS ONE PURPOSE 





International Association Abandons 
Class Organization 





J. SCOFIELD ROWE PRESIDENT 





Annual Meeting at New York Results in Reorgan- 
ization—-Committees Chosen for, Year 


Singleness of purpose is the intent of the 
future activities of the International Associa- 
tion of Casualty and Surety Underwriters, as 
outlined in the action taken at the annual meet- 
ing of that organization at the Hotel Astor, 
New York, last Friday, by the amendment of 
the constitution and by-laws, segregating the 
departmental organizations from the parent 
association. Hereafter there will be no vice- 
presidents representing the various classes of 
business written by the casualty and miscel- 
laneous companies. Instead the organization 
will be governed by three officers and an execu- 
tive committee, and the seven sections of the 
association pass into oblivion. It was felt that 
the association could do more good for insur- 
ance by strictly adhering to the constitutional 
purpose of the organization than by attempting 
to enter into too many fields of special activity, 
as has been customary during the past, espe- 
cially in view of the many existing bureaus and 
organizations of restricted character. 

The amendments to the constitution provide 
for the abolition of the seven branch divisions 
of the association and restrict the association’s 
officers to a president, vice-president, and sec- 
retary and treasurer, and to an executive com- 
mittee composed of a chairman, four elective 
members and the officers as ex-officio mem- 
bers. The amendment to the by-laws provides 
for a revision of the method of assessing dues 
upon the members. 

The constitutional purpose of the association 
is public education relating to insurance and 
the promotion of good fellowship and under- 
standing between the members, to the end that 
all may be benefited thereby. 

In calling the members to order, President J. 
Scofield Rowe made a report on the general 
situation of casualty, surety and miscellaneous 
insurance as now confronts the companies. He 
touched upon the many unusual developments 
that have arisen during the past year, materi- 
ally affecting the business of underwriting. He 
pointed out some of the activities of the various 
branches of the business with respect to the 
welfare of society and also alluded to the dif- 
ficulties of the companies with respect to legis- 
lative tendencies in some branches of the busi- 
ness. He reviewed the business of surety un- 
derwriting and also accident and health, plate 
glass, compensating liability, steam _ boiler, 
burglary and automobile business, commenting 
upon the satisfactory progress that had been 
made in the way of organization and co-oper- 
ation for the betterment of conditions previ- 
ously prevailing in these branches of under- 
writing. 

President Rowe said, in part: 

It is my understanding that very substantial 
progress has been made toward the completion of a 
scientific revision of the accident manual, and a simi- 
lar work is in progress through a committee of the 
organization with which the companies writing acci- 
dent and health insurance upon the industrial plan 
are identified, the committees of the two organizations 


co-operating in their work to such extent as the dif- 
ferent plans of their respective companies will permit. 


_ It is perhaps fair to say that the conditions now ex- 
isting brought about by this country being at war has 
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to a very considerable extent impeded the progress of 
this manual work. 

Notwithstanding the disturbed conditions resulting 
from war, which must necessarily result in the dis- 
continuance of a substantial volume of business in 
these lines, the accident and health business is, in so 
far as volume transacted is concerned, in a healthy, 
growing condition; but in the matter of co-operation 
there is yet much to be desired. 

It would doubtless be gratifying to all to find in the 
accident and health lines a greater degree of co- 
operation in underwriting than seems to exist, and if 
at the annual meeting of the Bureau soon to be held 
action can be taken that will eventually result in a 
greater degree of co-operation being established, condi- 
tions in these lines can doubtless be greatly improved. 
* * * 
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Furthermore, even the non-bureau casualty com- 
panies have, during the past twelve months, seen the 
wisdom of co-operating in those lines of automobile 
insurance which are written by the fire companies as 
well as the casualty companies; and, in brief, it may 
be said that, in the matter of automobile property 
damage and collision insurance, there is to-day coun- 
try-wide co-operation on the part of practically all 
casualty, as well as fire and marine, insurance com- 
pauies. 

Appreciating, as you will, that automobile insurance 
is, generally speaking, incidental to the main lines of 
business carried on by the companies operating auto- 
mobile imsurance, it will be seen that the importance of 
mammtaining the usefulness of the National Automobile 
Underwriters’ Conference is not restricted to auto- 
mobile insurance, since, if any disruption occurred in 
the National Automobile Underwriters’ Conference, 
same wuuld doubtless extend to other lines of both 
casualty and fire companies. * * * 

Ve now come to that class of casualty business 
which is to-day recognized as one of great importance 
and the transaction and development of which has 
been immersed in more complications, difficulties and 
dangers than any other class of business in which this 
association is interested, and, in fact, I might well 
say any other class of insurance business in existence, 
namely: Workmen’s compensation and liability in- 
surance. 

The evolution that has been taking place in work- 
men’s compensation laws which have rapidly super- 
seded the old employers’ liability laws created a situa- 
tion insurancewise that, except for the very timely, 
sensible and strenuous efforts of the companies in co- 
operating through the National Workmen’s Compensa- 
tion Service Bureau, would have bordered on chaos 
and doubtless resulted in very serious impairment of 
the normal strength of many of the leading casualty 
companies, 

That many good companies have actually retired 
from the workmen’s compensation business, while other 
and smaller companies have been forced to reinsure 
or liquidate by reason of excessive losses incurred on 
liability and compensation business should serve to 
emphasize the uncertainty and danger in undertaking 
the transaction of a line of business in which even the 
best available experience is a most uncertain guide, 
and which is constantly being subjected to additional 
and most uncertain hazards and exposures, due to 
changing laws, and is so instantly affected by unusual 
conditions. 

On the whole, I feel that, considering the experi- 
mental and complicated nature of this business, that 
the companies members of the National Bureau are to 
be congratulated upon the results shown by the tabu- 
lation of combined experience for the first five and 
one-half years on a volume of over seventy-five million 
dollars in premiums, which shows an average in- 
curred loss ratio of substantially sixty per cent. 

We must not, however, lose sight of the fact that 


this five and one-half years’ experience shows an 
acceleration in rising loss ratios so alarming as to de- 
mand a most searching analysis of all contributing 


causes and the application of such remedies, however 
drastic or unpalatable, as may appear necessary to 
prevent serious joss. 

While the rates made for the first and second years 
in most States appear to have been reasonably ade- 
quate for the first and second years’ losses, the third 
and subsequent years have suffered severely in many 
classes and in nearly every State through a downward 
pressure on rates due to overconfidence in immature 
experience plus a certain degree of unhealthy and in- 
experienced competition, and to the rapid education of 
the public as to claim-making possibilities under com- 
pensation laws. 

While many rate increases have been accomplished 
with a view to meeting increased loss ratios and these 
new rates are said to have been properly loaded for the 
increasing age of the law, I apprehend that in many 
cases such increases are a full lap behind the inherent 
influences and changing conditions which are responsi- 
hle for the rapid and continuous rise in loss cost that 
history shows must be expected for many years before 
the loss cost becomes fairly stabilized. = a 

The lessons learned during the past five and one- 
half years with particular reference to the improve- 
ment of risks through inspection and the economical 
administration of losses and medical service offers a 
most inviting field for speculation and discussion as to 
what extent the general results may be improved 
through the continued refinement of those elements of 
service having a direct bearing upon the ultimate loss 
cost. 

The right of private companies to participate in the 
administration of workmen’s compensation insurance 
is still being attacked by socialistic reformers in va- 
rious States. although I confidently believe that the 
mania for State insurance has in a measure subsided, 
and whether this be due to the distracting events of 
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the war or to the successful education of the public 
in oppsition to the socialistic activities of State insur- 
ance advocates remains for history to record. 

An important and interesting event of the year was 
the consideration given to the question of “acquisition 
cost,” as applied to workmen’s compensation insurance, 
by a meeting of Insurance Commissioners at St. Paul, 
Minn., in August last. 

The avowed purpose of several insurance departments 
to enforce a reduction in acquisition cost was strongly 
opposed by the National Council of Insurance Federa- 
tions and by many company managers. I have always 
contended that the term acquisition cost as applied to 
workmen’s compensation insurance, and as generally 
limited to 17% per cent of the premium charge, is 
misleading, or at least has been misunderstood by many 
of. those who favor its enforced reduction. 

ln other words, a general impression appears to 
have been gained by those not familiar with the in- 
side facts that the entire 17% per cent is paid to the 
agent fur salesmanship services, whereas in point of 
fact not more than 10 per cent is available in any 
case as remuneration to the solicitor, the remaining 
7% per cent being required to meet the ordinary and 
legitimate expenses of maintenance and conduct of 
the general agents’ office or of a company branch 
ofhce. 

It is a recognized fact that one of the most im- 
portant elements of service to the insuring public 
rendered by stock companies, and not offered by mu- 
tuais, reciprocals or State funds, is the service de- 
rived through the “‘agency system,” the value of which 
is dependent upon an efficient field organization. 

“Mutual plans,’ whether operated by private in- 
terests or public officials, obviously decry the agency 
system of stock companies and favor insurance of the 
mail-order type, although in practice they all find it 
necessary to use salaried employees to line up and 
close their prospects, the cost of which is not gen- 
erally segregated as “acquisition expenses.” 

It is not difficult to prove that the stock company 
agency system is worth all it costs to the insuring pub- 
lic and is absolutely indispensable to the solvency of 
the business through its value in selection, distribu- 
tion and supervision, and in serving as the main lines 
of transmission through which alone the superior ad- 
ministrative service demanded by an intelligent and 
discriminating public can be furnished. Each com- 
pensation problem of the employer demands the per- 
sonal and intelligent attention of a specialist, and to 
deny the companies the right to pay a fair remunera- 
tion for salesmanship service and the coincident ad- 
ministrative services demanded of every agent in con- 
nection with workmen’s compensation business, would, 
in my opinion, very seriously impair the efficiency and 
high standard of the stock companies’ agency or- 
ganization. 

With the business of insuring workmen’s compensa- 
tion being conducted upon a thoroughly efficient and 
high moral plane, private stock company service strong- 
ly attracts the intelligent, well informed, capable, 
honest and public-spirited agents, who are well worthy 
of their hire, and whose services have a value not to 
be_ measured by the yardstick of competitive price. 

Under the circumstances, I contend that this item of 
“acquisition cost’”” in connection with workmen’s com- 
pensation business cannot be further reduced except 
at the expense of the safety and permanency of the 
carrier attempting such reduction, and I am confident 
that the ultimate verdict of those who are giving this 
subject serious consideration will be in harmony with 
these views. * * * 

An important event worthy of particular comment 
is the development of State insurance federations, 
which are now very generaliy receiving the support of 
the companies through the National Council of Insur- 
ance Federations at the present time in the process of 
reorganization, with a view to placing the direction 
of Insurance Federation policies more directly in the 
hands of the companies, thereby insuring a degree of 
uniformity of procedure and co-operation that could 
not otherwise be attained, 

The fact that all of the various branches of cas- 
ualty and surety business are so well cared for by 
separate and independent associations or bureaus, and 
the fact that legislative matters affecting the business 
generally is now being well cared for through the 
publicity bureaus and through work of State federa- 
tions obviously narrows the field of activity in which 
this association can be of material assistance, although 
I am fully convinced that there is ample justification 
for the continuance of this association as a measure 
of preparedness in meeting many difficult problems 
which the future is sure to present to the casualty and 
surety fraternity for solution. 


Secretary F. Robertson Jones reported in con- 
siderable detail on the activities of the asso- 
ciation in general and of his office in particular 
during the past year. He said among other 
things: 


Early in last October the chairman of the executive 
committee, in consultation with the president of the 
association, appointed the following committee to con- 
sider the matter of the machinery of reporting and 
paying the taxes accruing under the Federal revenue 
act of October 3, 1917, in so far as it relates to casualt 
and surety insurance corporations: Frank J. O’Neill, 
chairman, general counsel, Royal Indemnity, New 
York; Beverly W. Wrenn, counsel, AZtna Life, New 
York: F. W. Catlin, general counsel, Ocean Accident 
and Guarantee. 

This committee, through your secretary, sent out 
a circular letter to all the members of this association 
asking them to transmit either in person or by letter 
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any problems under this revenue act that may have 
evolved from a careful study and serious consideration 
of it. This committee held a number of sessions and 
had the helpful assistance and co-operation of the legal 
representatives of a number of our members. It like- 
wise had before it numerous queries that were pre- 
sented either by letter or in person. After a careful 
examination of these queries with reference to the 
various Federal revenue acts, the committee made a 
preliminary report under date of the 17th instant. The 
committee stated that the opinions expressed in this 
report were, of course, tentative, and might have to 
be amended or revised in the light of subsequent de- 
velopments and additional information. In other 
words, that the opinions expressed represented the 
best judgment of the committee, but that it would be 
realized, of course, that there was no forecasting what 
rulings and decisions the Treasury Department would 
ultimately make. The committee has still under con- 
sileration additional queries, and these will be covered 
shortly in subsequent reports. e committee has also 
in mind considering the advisability of suggesting 
amendments to the revenue act that would clear up 
numerous mooted and puzzling questions. 


Secretary Jones read the report of the com- 
mittee on blanks in the absence of Benedict D. 
Flynn, assistant secretary of the Travelers, who 
is chairman of the committee. This report was 
signed by Mr. Flynn, C. H. Remington of the 
/Mtna Life, and George D. Moore of the Royal 
Indemnity. The report reviewed the activities 
of the committee with reference to its study of 
the statement blank that is required to be filed 
annually with the several State Insurance De- 
partments, and told of the recommendations 
that had been made with regard to certain fea- 
tures of the disbursement sheet and expressed 
the hope that the companies would do all in 
their power to bring about certain modifica- 
tions in the blank in order that it might be 
prepared with less laborious work than has 
heretofore been necessary. It was the sense of 
the meeting that the member companies be fur- 
nished with copies of a proposed model dis- 
bursement sheet that will be presented to the 
Insurance Commissioners in order that there 
might be made appropriate recommendations, 
suggestions and criticisms of the proposed form. 

Charles H. Holland, vice-president and gen- 
eral manager of the Royal Indemnity, reported 
as chairman of the committee of four on rela- 
tions with the National Association of Casu- 
alty and Surety Agents. He said that the com- 
mittee had held several conferences with mem- 
bers of the agents’ association, and that all 
matters that had come before these confer- 
ences had been amicably adjusted, and he rec- 
ommended the continuance of the committee as 
of advantage to the companies. 

The election of officers resulted in the choice 
of J. Scofield Rowe of the tna Life as presi- 
dent; H. G. B. Alexander, president of the Con- 
tinental Casualty of Chicago, as vice-president, 
and F. Robertson Jones as secretary-treasurer. 
The executive committee will be headed by 
Arthur E. Childs, president of the Columbian 
National Life of Boston, as chairman; Fred- 
erick Richardson, United States manager of the 
General Accident, Fire and Life of Perth; Nor- 
man R. Moray, vice-president and general man- 
ager of the Hartford Accident and Indemnity; 
William B. Joyce, president of the National 
Surety, and William Bro Smith, vice-president 
and counsel of the Travelers of Hartford. Other 
committees elected at this meeting were as fol- 
lows: Committee of four on relations with 
agents, William G. Curtis, president of the Na- 
tional Casualty of Detroit, chairman; Louis F. 
Butler, president of the Travelers; Charles H. 
Holland, vice-president and general manager of 
the Royal Indemnity, and W. H. Tomlins, Jr., of 
the American Surety of New York, McNeill 
medal committee; G. Leonard McNeill, presi- 
dent of the Massachusetts Accident, chairman; 
Franklin S. Dewey, National Casualty, and Dan- 
ford N. Baker of the Pacific Mutual Life of Los 
Angeles. 
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RATES TO ADVANCE 





Companies Adopt Blanket Resolution 
on Miscellaneous Lines 





SOME INCREASES MADE 





War Conditions Responsible—Desire Unanimity 
of Action 


Premium rates on all classes of miscellaneous 
insurance will probably be advanced by the ad- 
dition of flat percentages to existing rates in the 
near future following action taken unanimously 
at a meeting of all classes of companies at the 
Hotel Astor on Friday of last week. At the 
meeting were the executives of the leading com- 
panies writing accident and health, burglary, 
surety, steam boiler, liability, plate glass, 
workmen’s compensation and automobile in- 
surance. While the specific percentages of in- 
crease was a matter left entirely to the com- 
panies writing the several lines involved, it was 
the consensus of opinion that war conditions 
have necessitated an immediate advance. Ac- 
cordingly the following blanket resolution was 
adopted unanimously by the company executives 
represented: 

Resolved, That it is the sense of this meet- 
ing that an increase in the present rates of 
premiums charged for all classes of casualty 
and surety business is abundantly justified by 
the greatly increased expenditures of the com- 
panies for services rendered and the insurance 
furnished: 

That this meeting recommends to all organi- 
zations which deal with the rate-making fea- 
ture of the several classes of business above 
named, that at the earliest practicable date 
they take appropriate action to effectuate a 
reasonable increase of premiums in order to 
meet this present situation; 

And the secretary of this meeting is directed 
to transmit these resolutions to the proper of- 
ficers of such organizations and bureaus. 

Cc. H. HOLLAND, Chairman. 
H. G. B. ALEXANDER. 
JOHN T. STONE. 

WM. BRO SMITH. 

A. E. CHILDS. 


Central Business Mens Association 

An examination of the Central Business Mens 
Association of Chicago has been completed by 
the Illinois and South Dakota Insurance De- 
partments. The examination covered activities 
of the company from July 1, 1915, to October 15, 
1917. As of the latter date the examiners found 
the association possessed of admitted assets 
aggregating $112,649, against which were lia- 
bilities of $51,334, leaving a surplus of $61,315. 
The association was found to be in sound con- 
dition and well managed. It pays its claims 
promptly and accords fair treatment to its 
policyholders and claimants. There are now 
about 30,000 policyholders in the association. 


Republic Casualty of Pittsburg 

J. H. Silliman, general manager of the Re- 
public Casualty of Pittsburg, visited the Chicago 
branch office last week. Mr. Silliman states 
that the company will not write more than 
$500,000 in premiums this year. It is turning 
down a vast amount of business that is offered, 
as it does not desire to overload itself. Addi- 
tional stock is being sold. One block of $10,- 
000 par was sold the other day for $30,000. Mr. 
Silliman states that the company will not in- 
crease its capital stock until the annual meet- 
ing on January 22, as the Attorney-General of 
Pennsylvania has made a ruling that action by 


" 228 


Thursday 


the stockholders is necessary to increase cap- 
ital, even though the stockholders had pre- 
viously authorized an increase. As the com- 
pany has eleven hundred stockholders scattered 
throughout the country, it would be impracti- 
cable to get them together to approve an in- 
crease in capital previous to the end of the 
year. Mr. Silliman expects that at the time 
of the annual meeting the capital will be in- 
creased from $500,000 to either $650,000 or $700,- 
000, and that the surplus will be increased to 
an even greater extent. When the capital 
reaches $750,000 the company proposes to enter 
New York. Mr. Silliman states that the com- 
pany will probably discontinue operations on 
the Pacific Coast and confine its attention to a 
compact territory in the East and Middle West. 


Kansas City Live Stock Loss Paid 

The largest live stock insurance claim ever 
paid was the check for $1,731,242.49 drawn by the 
Hartford Fire and payable to the Kansas City 
Live Stock Exchange, in settlement of the loss 
on cattle in the Kansas City stockyards fire, 
October 16. This covered 32,450 head of live 
stock which were burned or became mixed so 
that their ownership could uot be determined. 
The Hartford sold over 18,000 head of unidenti- 
fied cattle, realizing over $800,000. The amount 
of the check was divided among 114 owners of 
stock in the yards at the time of the fire. This 
is believed to be the largest payment ever made 
for a fire loss by one company to a single in- 
sured. 


Agency Appointments by Travelers 

Jomison-Seibels Insurance Agency has been 
appointed agent for the compensation and li- 
ability department and for the Travelers In- 
demnity Company at Birmingham, Ala. 

Arthur J. Barker, an Indemnity Company spe- 
cial, has been appointed assistant manager at 
the Minneapolis branch office and assumes his 
duties at once. 

Lyford W. Arey, special agent, has been ap- 
pointed manager at Dayton, Ohio, for the com- 
pensation and liability department and _ suc- 
ceeded Manager Danford on November 26; mov- 
ing to Dayton from the Cleveland branch. 


Recent Recruits in Country’s Service 

The following are Travelers’ men who have 
recently entered the Country’s Service: J. R. 
Neary, Draft Army; Jas. Baukat, Aviation 
Corps; Andrew Morden, Aviation Corps; Grant 
E. Haskell, Aviation Corps; John Hart, Quarter- 
master’s Corps; William N. Brennan, Field 
Hospital Corps, Ayer, Mass.; John B. Russo, 
Draft Army; Albert H. Smith, Quartermaster’s 
Div., American Expeditionary Forces; Harold 
C. Puffer, Field Hospital Corps, Ayer, Mass.; 
Ernest E. Ehlers, Quartermaster’s Corps, New 
Bedford, Mass. 





Alien Compensation Claimants 

A statement explaining the rights of aliens 
under the Workmen’s Compensation Act, as af- 
fected by the Federal act, regulating trading 
with the enemy, was issued last week by the 
Wisconsin Industrial Commission. Ferd M. 
Wilcox, a member of the commission, has given 
this matter much attention and has recently 
been in Washington in conference with the Fed- 
eral authorities upon this subject. 

All aliens residing in this country, even 
though they are citizens of Germany, or of the 
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countries allied with Germany, may recover 
compensation, if they are injured in the course 
of their employment, in the same manner as 
heretofore, unless they are proclaimed by the 
President to be ‘‘allies of the enemy’ because 
they engage in hostile acts. The War Trade 
Board, in an opinion given the Industrial Com- 
mission, states that citizens and subjects of 
Germany, Austria, Turkey and Bulgaria, resi- 
dent within the United States, are not enemies 
or allies merely by reason of their nationality. 
Such aliens may become enemies through trad- 
ing with the enemy or otherwise engaging in 
acts hostile to the United States. But until 
they engage in such hostile acts, or are pro- 
claimed by the President to be enemies or allies 
of the enemy, they are entitled to recover com- 
pensation in the same manner as heretofore. 

Another question which has arisen in the ad- 
ministration of the Compensation Act is that 
of the right of dependents of workmen acci- 
dently killed in the industries of Wisconsin who 
reside in Germany or in the territory of its 
allies or in territory occupied by enemy troops. 
There appear to be no cases in Wisconsin of 
dependents of injured workmen residing in 
Germany. However, quite a few cases come up 
in which there are dependents residing in 
Austria and Bulgaria. The rights of such de- 
pendents to recover compensation or the man- 
ner in which they must proceed are not yet 
clearly defined by the War Trade Board. In- 
surance companies or others holding moneys in 
trust for alien dependents are required by the 
Federal law to report such fact to the Alien 
Property Custodian, A. Mitchell Palmer, Wash- 
ington, D.C. All other questions relating to the 
rights of aliens’ dependents in workmen’s com- 
pensation cases must still be passed upon by 
the War Trade Board. 


Special Agents Appointed 


Julius E. Goddard of Chicago, formerly travel- 
ing agent, department of tours for the Union 
Pacific and Northwestern Railroads, has been 
appointed a special agent for the Travelers In- 
surance Company, effective November 12, 1917, 
upon which date he reported at the home office 
for instruction in the training school. 

William A. Foley, now in the training school, 
has been assigned to the Pittsburg branch of- 
fice, where he will report for duty on Novem- 
ber 19. 

Charles L. Brown, Jr., formerly selling bonds 
for the Syracuse Trust Company of Syracuse, 
N. Y., has been appointed special agent, effec- 
tive December 10, 1917, upon which date he will 
report for instruction in the training school. 





Cleveland Manager for the Travelers 


The Travelers Insurance Company of Hart- 
ford announces the appointment of Robert A. 
Hogsett as manager, compensation and lia- 
bility department, at Cleveland, Ohio. 

Mr. Hogsett’s experience as manager in the 
field and at the home office should be of ad- 
vantage to agents, brokers and policyholders, 
and it is hoped that he will be given the cordial 
reception which he and the company merit. 





—Thomas H. Calhoun, who has been superintendent 
ot the claims department of the Royal Indemnity in 
the agency of Childs-Young & Wood, at Chicago, has 
been transferred to the Boston office and is succeeded 
by P. F. Daniher, who has been an adjuster in the 
office. 


THE SPECTATOR 


TAX PROBLEMS 


Additional Queries Answered by Legal 
Committee 


RESERVES EMPLOYED IN BUSINESS 


Full Details of Second Report to Companies 


The special law committee of the Inter- 
national Association of Casualty and Surety 
Underwriters, which has been investigating the 
new Federal Revenue Act as it affects casualty 
and surety insurance, has completed its pre- 
liminary studies of the law and has made the 
following report, which supplements’. that 
printed in THE SPECTATOR for November 22. 
There are six additional queries which have re- 
ceived the attention of the committee, and these 
are given, together with the answers thereto, 
in the report: 


Query No. 15.—‘‘Should reserves for unearned pre- 
miums and losses be considered invested capital in 
connection with the war excess profits tax?” 

Answer.—This question is being seriously consid- 
ered not only by the casualty insurance companies, but 
also by the fire and life insurance companies, and it is 
generally agreed that the companies should maintain 
the position that such funds are a part of the in- 
vested capital. (See Title II., Section 207, Law of 
October 3, 1917.) 

Query No. 16.—“Have the authorities made any 
flat ruling as to whether the surplus carried by in- 
surance companies is to be considered as profits not 
necessary to the business?’’ 

Answer.—The committee know of no such ruling. 

Query No. 17.—‘‘Paragraph 2, Schedule A (Stamp 
Taxes), Section 807 of Title VIII., law of October 
3, 1917, reads as follows: ‘Provided, that where a 
premium is charged for the execution of such bond 
the tax shall be paid at the rate of one per centum on 
each dollar or fractional part thereof of the premium 
charged.’ Under the above paragraph the question 
has arisen as to whether the tax is payable at the rate 
of one cent on each dollar or fractional part thereof 
or at the rate of 1 per cent of the premium?” 

Answer.—In the opinion of the committee, it is at 
the latter rate; for instance, if the premium on a 
bond were $7.50 the tax would be 7% cents and not 
8 cents. 

Query No. 18.—‘“‘A question has arisen as to 
whether the words except such [bonds] as may be 
required in legal proceedings (Paragraph 2, —- 
A, Stamp Taxes, Section 807 of Title VIII., law of 
October 3, 1917), would exempt from taxation de- 
pository bonds given by a bank to a receiver ap- 
pointed by the United States Court where the court 
by its order requires the receiver to deposit funds 
only where depository bonds are given.” 

Answer.—In the opinion of the committee, the tax 
is not payable on such bonds. 

Query No. 19.—“In the event of a claim under a 
liability policy and suit is brought and final judgment 
rendered and we pay same, and the amount is in 
excess of $800, will we have to make a return to the 
Government for that amount in connection with Sec- 
tion 28 of Part III. of Title I. of the law of Septem- 
ber 8, 1916, as amended by Section 1211 of the law of 
October 3, 1917?” 

Answer.—In ‘the opinion of the committee, the 
answer to this question is “‘no.” 

Query No. 20.—“In computing the entire invested 
capital as defined and limited in Section 207, Title 
TI., act of October 3, 1917, of a foreign corporation, 
should stocks, bonds (other than obligations of the 
United States) or other assets held at the home office 
or anywhere other than in the United States, the in- 
come from which is not subject to the tax imposed 
by this title, be included?” 

Answer.—In_ the opinion of the committee, the 
answer to this question is “no.” 

Query No. 21.—“Under Section 207 of Title II., 
act of October 3, 1917, is it not true that the invested 
capital of the United States branch of a foreign cor- 
poration is that proportion of the entire invested capi- 
tal of the corporation the income from which comes 
from sources within the United States and is sub- 
ject to this tax which the net income from sources 
within the United States bears to the entire net in- 
come?” 

Answer.—In_ the opinion of the committee, the 
answer is “yes.” 

Frank J. O’Netit, Chairman. 
SEVERLY W. WRENN, 
F. W. Catiin, 
Committee. 
F. Rogpertson Jones, Secretary. 


—H. C. Davis has resigned as auditor of the 
United States Casualty of New York to enter an- 
other line of business. 
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Contract Rates Increased 


The number and amount of claims on con- 
struction contract bonds have lately increased 
to a point which has given surety underwriters 
much concern. Contracts are let for an agreed 
price on competitive bids, and the contractor 
who figures lowest on the cost of labor and 
material is invariably the successful bidder. 
The contract bonding business offered to surety 
companies, therefore, comes always from the 
low bidders on the job, not from these contrac- 
tors whose foresight or prudence leads them 
to anticipate higher prices for material and 
higher wages for labor. After the contract has 
been let, the Government starts work some- 
where in the neighborhood on a “cost plus’”’ 
basis. Contractors for the Government work are 
in a great hurry and do not care how much 
money they spend. The Government pays for 
everything, and the contractor gets a per- 
centage. The result is that he bids extravagant 
prices for labor. Moreover, the Government re- 
quires mills and transportation companies to 
give Government work a preference in deliv- 
eries. The Government may commandeer coal 
and material. 

In many cases the result of this situation is 
to ruin strong contractors who have contracts 
at an agreed price. The cost of labor goes to 
dizzy heights; material is not delivered; coal is 
unobtainable; transportation facilities blocked. 
Whatever calculations may have entered into 
his bid are exceeded by the reality. When he 
is unable any longer to “stand the gaff,’ his 
surety is forced to take up the work. Surety 
companies now find it almost impossible to in- 
terest contractors in the completion of de- 
faulted work. Contractors want to take it up 
only on the Government terms of “cost plus 
percentage.’”’ Wherever bond has been given 
guaranteeing an agreed price on a contract that 
must be finished for “cost and percentage” 
(where even the mules loaf on the job) the 
loss to the surety is heavy. Contract loss ad- 
justments which used to be made ordinarily at 
a percentage of the contract bonds are now in 
most cases running total. 

On information and experience lately gath- 
ered by the Towner Rating Bureau, it has in- 
creased rates fifty per cent on all construction 
contracts let at an agreed price. The increase 
in rate is probably less than the increase in 
risk, but the Rating Bureau felt that it ought to 
go carefully in the matter and allow for some 
possible improvement in present conditions, 
which are very bad. The new increase does not 
affect “‘cost plus” contracts; it applies only to 
contracts at an agreed price. Each of these 
formerly one per cent of the contract price is 
now one and one-half per cent: contracts for- 
merly one-half of one per cent are now three- 
quarters of one per cent per annum. The new 
rates are effective immediately. 


Retail Credit Company Developing Iowa 


xeorge A. Bland, vice-president of the Retail 
Credit Company, is in Des Moines to open a 
division office for his company to cover the 
States of Iowa and Nebraska. 

This will be welcome news to the Des Moines 
and Omaha companies, who use the inspection 
report service of the Retail Credit Company. 

The Des Moines office will be under the man- 
agement of Jas. G. Shields, who is well known 
to life insurance people as the assistant man- 
ager of the Chicago office. 








Fire Insurance 


Texas Board Holds Sunstroke as Accident 


Sunstroke is an industrial accident, according 
to an opinion rendered by the Texas Industrial 
Accident Board. It was in the case of Roy L. 
Stewart, who lost his life while in the employ of 
the P. A. Jones Construction Company at Camp 
MacArthur, near Waco, Tex., last summer, that 
this decision was reached. Stewart, as an em- 
ployee of the construction company, was covered 
by insurance, the company being a subscriber to 
the Employers Liability Act, and on the date 
of the accident carried a policy with the Ocean 
Accident and Guarantee Corporation. It was 
contended by the construction company that it 
was not liable for the death or injury of any 
of its employees from sunstroke. The order 
entered by the board provides that Stewart’s 
beneficiaries are to receive the sum of $12.17 
per week for 360 weeks, dating from July 27, 
1917. The sum of $300 has already been paid in 
attorneys’ fees. 


Ocean Accident Makes Change 


William J. Gardner, who has been manager 
of the United States branch of the Ocean Acci- 
dent and Guarantee of London, with head- 
quarters at New York, has been made manager 
of the Pacific Coast department of that com- 
pany, with headquarters at San Francisco. He 
will report direct to the London office, as the 
company’s territory in the United States has 
been divided. 

C. H. Neely, manager of the Canadian branch, 
will succeed Mr. Gardner as manager at New 
York. This change is effective January 1, 1918. 


Travelers’ Honor Roll 


The Travelers Insurance Company of Hart- 
ford has published an honor roll, containing a 
list of the names of the men in the company’s 
employ in the United States and Canada. As of 
October 27, 1917, these enlistments numbered 
390. To date three members of the company’s 
honor roll have died for their country. They 
are: Harold L. Pulver of the United States 
Navy and Walter T. Sullivan of the United 
States Army, both of whom were employed at 
the home office, and Roy G. Switzer of the 
Canadian Service, who was connected with the 
Toronto branch office. 


Insurance Commissioner of New Hampshire 

Colonel Rufus N, Elwell, who conducts an in- 
surance agency at Exeter, N. H., has been ap- 
pointed Insurance Commissioner of New Hamp- 
shire, succeeding Robert J. Merrill, who has 
resigned to become secretary of the United Life 
and Accident of Concord. Colonel Elwell’s 
agency will be conducted by his son, Clinton W. 
Elwell, during his tenure of office. 


Farmers Live Stock Organizing 
The Farmers Live Stock Insurance Company 
is being organized at Des Moines, with C. A. 
Robbins, formerly assistant attorney-general, 
as president, and I. J. Ketman, as secretary and 
manager. 


Boston Finance Commission Complains of 
Monopoly 

Considerable space has been given by the 
Boston daily newspapers to allegations made 
in the report of the Finance Commission of the 
city relating to the bonding of contractors and 
city employees. It is charged that the National 
Surety has obtained a practical monopoly of 
this business through the agency of Peter J. 
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Fitzgerald. The charges, it is said, are based 
on politics and in no way involve the financial 
standing of the company nor its ability and 
willingness to meet all obligations under its 
contracts, 


Workmens Compensation Publicity Bureau 

The United States Casualty Company of New 
York was elected chairman of the executive 
committee of the Workmens Compensation 
Publicity Bureau at the annual meeting of that 
organization at the headquarters of the bureau 
at New York last week. The other members of 
the committee are the Fidelity and Casualty 
and the Hartford Accident and Indemnity. The 
companies represented at the meeting all re- 
newed their agreements for the coming year. 
F. Robertson Jones continues as secretary and 
treasurer of the bureau. 


Liability and Compensation Rates Advanced 


Compensation rates have been advanced by 
an additional flat increase of five per cent over 
existing rates and the new rates have been 
officially approved by Jesse S. Phillips, Super- 
intendent of Insurance in New York State. 

The National Workmens Compensation Ser- 
vice Bureau has ordered a flat increase of ten 
per cent on all rates under its jurisdiction ex- 
cept compensation. This embraces liability 
(public, automobile, general and employers), 
and automobile property damage and collisions. 

It is probable that surety and burglary rates 
will also be advanced, as is likewise true of 
plate glass and steam boiler protection. 


Casualty Notes 

—Dr. G. W. Hubbard, who resigned recently as 
secretary of the Western Live Stock of Peoria, has 
become underwriter of the Capitol Live Stock of 
Kansas. 

—The Surety Underwriters Association of New 
York has elected W. M. Tomlins, Jr., president; Wil- 
mot M. Smith, vice-president, and Moses A. Craig, 
secretary-treasurer. 

-B. L. Heath, who has been superintendent of the 
Cook county department of the Chicago Bonding and 
Insurance Company, has had his authority extended 
tu cover the State of L[llinois. 

-A. Herbert Houston, for the past five years with 
the Globe Indemnity in New York, has been ap- 
pointed superintendent of the plate glass department 
in the New York office of the Commercial Casualty. 

—Joyce & Co., Chicago managers of the National 
Surety Company, announce that they have opened a 
branch office in Milwaukee, with B. G. Oppenheim, 
Jr., as manager. Mr. Oppenheim was formerly man- 
ager of the bonding company of the Eldred Agency, 
which represented the National Surety. 

—The Iowa State Live Stock Insurance Company, 
following an examination by the Insurance Depart- 
ment, was instructed to reduce its capital stock or 
levy an assessment to increase its reserve. The capital 
has been reduced from $200,000 to $100,000, the 
amount released being added to the surplus. 

—John H. Zimmerman, formerly superintendent of 
claims in the Western Department of the London and 
Lancashire Indemnity, and more recently in the claim 
department at the home office of the Globe Indemnity, 
died Thursday night at the West Side Hospital, Chi- 
cago, after an illness ef four days from pneumonia. 
A widow and two children survive him. 

—The Burglary Insurance Underwriters Associa- 
tion has notified members that several agencies have 
made proposals to handle the investigation of 
burglary losses on a centralized plan. The Bureau 
inquires whether members are sufficiently interested to 
have a representative present at a meeting that might 
be called to give these agencies an opportunity to ex- 
plain their proposals. If enough companies are in- 
terested a meeting will be called. 
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NEW YORK SURVEYS 

New York City Rates.—The city of New 
York will certainly catch it next in the increase 
of rates of insurance in spite of the energetic 
measures of a few real estate agents and a 
few more disgruntled merchants who would 
clamor for lower rates even if they were even 
now fifty per cent cheaper. However, when 
the public realizes clearly that every variety 
of food and clothing, and every form of 
labor, nearly all rents, and clean through 
to clerks and employees who demand higher 
salaries to meet their increased expenses, 
have steadily advanced, then indeed some- 
body may ask why the additional cost of in- 
surance should not call for a higher tariff of 
rates. The year now nearly ended has been 
indeed costly for the fire offices over and above 
the fire losses. The Federal tax is quite 
enough to justify an advance, and we may be 
curious to learn why, if the extra tax on rail- 
road and theater tickets is forced out of the 
public, some of these heavy levies should not 
be added to the ordinary premium. 

Sprinklered Risks Not Affected.—In the 
advances ordered in some other cities by the 
local associations, and with the approval of 
the companies, it has occurred that the increase 
has not been applied to risks equipped with 
automatic sprinklers. These risks are rated 
down to the bone already, and they might bear 
the extra ten per cent without feeling it. Take 
some of the big department stores in other 
cities, which in the most prosperous times for- 
merly paid seventy-five cents, and are now in- 
sured at twenty-five or thirty, why should they 
not suffer an increase by the side of the non- 
sprinklered risks? 

Brokers Expect Increase.—Brokers, who 
are about as smart a class as any engaged in 
fire insurance, have been expecting an increase 
in this city notwithstanding the call of the 
Insurance Department for statistics. The 
broker’s trick is to anticipate an increase of 
rates a little ahead of all others, prepare for 
the event by advising his customers to let him 
cancel his existing policies, and have them re- 
written at the old rates, and so escape the ad- 
vance for at least one year. But now the Ex- 
change has headed this movement by a decree 
which practically forbids the companies to 
agree to any cancellation excepting at short 
rates, and as the latter precludes any saving 
to the insured in reinsuring the policies the 
gain is lost already. 

Acknowledging Birthdays.—It is the fash- 
ion nowadays when a manager or officer of any 
prominent company attains his three-score and 
ten years to publicly congratulate him. The 
other day one of the broker associations tele- 
graphed their felicitations to an English man- 
ager who had just passed his seventy-fifth 
birthday. Why he had been forgotten or over- 
looked for five years was unexplained, but 
doubtless the recipient was quite indifferent to 
the question or answer. These civilities are 
pleasant interchanges of sentimental regard, 
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and tend to preserve the friendships of the 
business. 

Royal’s Service Stars.—The Royal office in 
this city flies a service flag outside its front 
door bearing a large number of stars so ar- 
ranged as to form a figure 1390, which is ac- 
cepted as the Royal’s tribute in men and muscle 
to Great Britain’s royal army. Good luck to 
them all! 

Germania to Change Name.—Now comes 
the old Germania with a resolution of its 
directors to change its name to the National 
Liberty. This is following the trend of the 
day to discard any appearance of a name con- 
tributing anything to an alien enemy. In truth, 
the Germania in its history and personal list 
of stockholders and its conduct has been one 
of the truest loyalists in the country. Its 
officers are born Americans, its stockholders 
are all of the best stock, and its fidelity and 
loyalty to the United States are proved by its 
freedom from any love than that of the land 
where it was created, and where it has gath- 
ered honors and credit for a half century. 

Insurance Society of New York.—On No- 
vember 27 motion pictures, showing up-to-date 
war activities of the United States Govern- 
ment, were given in the rooms of the New 
York Board, under the auspices of the In- 
surance Society of New York. This film has 
been put out by the Mayor’s Defense Com- 
mittee. 


CHICAGO AND THE WEST 

Chicago Agents Hold Special Meeting.— 
Members of the Chicago Board of Under- 
writers met in special session last week, for 
the purpose of considering the application of 
the new income tax to the insurance business. 

Committee Visits Washington.—A<A special 
committee of Chicago agents, composed of 
O. E. Aleshire, Lyman Drake and Phillip Hos- 
mer, visited the Excess Profits Advisory Com- 
mission in Washington last Saturday, for the 
purpose of presenting to the Commission the 
problems confronting local agents and others 
compensated on a commission basis by the 
excess profit tax provision of the revenue law. 
The committee asked an interpretation on 
several doubtful points. 


BOSTON AND VICINITY 


Insurance Library Association.—Work has 
been begun by the classes in the insurance lec- 
ture courses of the Boston Insurance Library 
Association with a registration of about forty 
members. This registration on account of the 
war is considerably under that of last year, 
when 109 were entered, although there are 
likely to be some additions to the classes during 
the next week or two. The association has 
secured the assistance of Secretary C. M. God- 
dard of the New England Insurance Exchange, 
who is conducting the course on Policy Clauses 
and Forms, and Henry A. Fiske, who has 
charge of the engineering department, and is 
a partner in the firm of Gilmour, Rothery & 
Co., who is lecturing in woodworking hazards. 


Underwriters Bureau of New England.— 
At the annual meeting of the Underwriters 
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Bureau of New England last Wednesday, offi- 
cers were elected for the ensuing year as fol- 
lows: Gorham Dana, secretary and manager; 
George Neiley, treasurer. Manager Gorham 
Dana reported an unusually busy year, due 
largely to the war, during which eleven in- 
spectors, or nearly fifty per cent of the force, 
resigned, having entered the Government ser- 
vice. Three new members—the Sun, Delaware 
Underwriters and The Automobile of Hart- 
ford—joined the Bureau, the membership now 
being thirty-three active and twenty-nine af- 
filiated companies. Tests during the year were 
made on 134 old type or corroded sprinklers, 
of which fifty-six failed and caused a request 
for replacement. The Bureau made 12,036 re- 
ports and 858 plans. There are now 5440 plants 
under regular inspection, an increase of eight 
per cent. There have been many suggestions 
sent to plant managers regarding the mainte- 
nance of fire apparatus and watchmen, as well 
as cleanliness about the plant. Reports during 
the year were made on 615 fires, entailing a 
loss of $3,282,311, an increase of $403,774 over 
last year and nearly double the previous year, 
the most prevalent cause of which is found to 
have been smoking, to which is attributed 
thirteen per cent of the fires. In consequence, 
there should be, according to Mr. Dana, an 
active campaign against smoking in mills and 
factories. Watchmen failed to discover fifty 
per cent of the fires where they should have 
done so, while alarm valves failed to work in 
only twelve per cent of the cases where they 
should. 

Society Backs Insurance Federation.—At 
meeting of the directors of the Insurance 
Society of Massachusetts last week, it was 
voted to recommend that every member of the 
society become a member of the Insurance 
Federation of Massachusetts. It was also 
decided to have a smoke-talk in the early part 
of December, when the question of making 
suitable provisions for the dependent families 
of members now in the National Service who 
may become victims of the war will be dis- 
cussed. 

Alden & Russell Receivership.—By the 
mutual agreement of the partners, Henry J. 
Ide of this city has been appointed temporary 
receiver by the courts for the agency firm of 
Alden & Russell, who represented the Fidelity- 
Phenix, Caledonian American, Eastern Under- 
writers, German-American, Pennsylvania; In- 
surance Company of the State of Pennsyl- 
vania, Mechanics of Philadelphia, and the 
Scotch Underwriters. The firm was estab- 
lished about two years ago, H. B. Alden being 
a veteran of the Street, while Joseph W. Rus- 
seli is a young man not yet thirty. Slow col- 
lections among other things is attributed as 
the cause of the difficulties of the concern, and 
according to Mr. Ide the books of the firm 
show a handsome credit balance, and he be- 
lieves that ultimately all accounts will be settled 
in full. Mr. Ide is working up on a plan for 
continuing the business, despite the fact that 
the Fidelity-Phenix, the principal company of 
the agency, promptly terminated its connection 
with Alden & Russell and transferred the 
agency to Russell & Fairfield. It may be stated 
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that Joseph W. Russell of Alden & Russell is 
in no way related to George O. Russell of 
Russell & Fairfield. The Fidelity-Phenix 
transferred its Boston agéncy from Cyrus, 
Brewer & Co. to Alden & Russell a little less 
than a year ago. 


Want Increase of Rates in West 

Strong pressure is being brought to bear by 
Eastern insurance company officials upon West- 
ern underwriting organizations to secure an 
immediate flat advance in rates, because of war 
conditions. Advances of ten per cent have re- 
cently been made in New England and New 
York State, but the different conditions which 
exist in the West, because of rate regulation 
laws in many States, make it somewhat dif- 
ficult to secure similar action in this territory. 
The companies point to their experience in 
Kansas, Kentucky, Oklahoma and other States, 
which have been persistently unprofitable, to 
show that the supervising authorities have op- 
posed increases in rates, no matter how’ much 
they might be justified by the loss ratios, and 
call attention to the fact that under the laws 
in many of the States the Insurance Department 
can set aside any increase in rates and require 
the matter to be fought out in the courts with 
all the attendant delays. Numerous increases 
in rates on the notoriously unprofitable classes 
have been secured here and there, as new 
schedules have been applied or new rate filings 
made. 

An increase in rates has been secured in 
every State where the new term rule has been 
applied, and in many States this has amounted 
to more than the ten per cent advance in the 
East. In Indiana what amounts to an increase 
in rates has been secured by standing for the 
published estimates, instead of cutting them, 
as had been the custom in the past. The new 
term rates in Illinois, which go into effect in 
December, will also involve an increase in the 
annual rates on dwellings and other classes 
written on the term plan. 

A meeting of the companies to consider the 
expense and general rate situation was held in 
Chicago in June, at which the entire matter 
was gone over, following a similar meeting in 
the East. The question of rate changes was 
referred by the meeting to the subscribers’ ac- 
tuarial committee, whose organization has been 
at work on the subject since. A meeting of 
the committees will be held next week to dis- 
cuss what action will be taken, in view of the 
changed conditions since then, the increases in 
taxes and the action that has been taken in 
the East. It is held that a flat increase in 
rates is justified on the aggregate business by 
the increased expenses attendant upon the war, 
including the war taxes and the added cost of 
doing business. In addition, certain special 
classes of business are seriously endangered 
by the activities of alien enemies, and an in- 
crease in rate to offset this undoubted hazard 
would be justified. If the Insurance Commis- 
sioners having regulatory authority would rec- 
ognize these conditions and consent to a rea- 
sonable increase in rates, the situation could be 
met without too much difficulty, but the ex- 
perience of companies with political officials 
hardly justifies much confidence along this line. 


—Articles of incorporation have been filed with the 
Secretary of State of Iowa for the German Mutual 
Fire Insurance Company, with headquarters at Dodge- 
ville, Iowa. R. D. Siefkin of Mediapolis is president, 
and Charles Kopp is secretary and treasurer. 
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E. U. A. MEETING 





Flat Increases in Rates Ordered as War 
Measure 





ACTION BY OTHER ASSOCIATIONS 





General Move to Meet Rising Costs—South- 
Eastern Problems 
[Special Report by a Staff Correspondent. ] 


PHILADELPHIA, November 24.—Flat_ in- 
creases in the prevailing rates for fire insur- 
ance in practically the entire territory covered 
by the Eastern Union have been put into effect. 
These additional charges arise out of the un- 
controllable high expense rate that has been 
incurred, as well as the increased loss ratio 
due to the war. 

Last week flat increases of ten per cent were 
ordered as follows: South-Eastern Underwriters 
Association, Underwriters Association of the 
Middle Department, Philadelphia Fire Under- 
writers Association, Underwriters Association 
of New York State, Philadelphia Suburban Un- 
derwriters Association. Previous to these in- 
creases were the additional ten per cent ordered 
by the Boston Board of Fire Underwriters and 
the New England Insurance Exchange, and the 
five per cent addition ordered some time ago 
in New Jersey. 

It is probable that similar action will be taken 
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in other parts of the country, as the situation 
is the same everywhere. . 

It is estimated that taxes alone will take up 
fifty per cent of the increase authorized and 
that the increased loss ratio due to the high 
cost of building materials and the cost of re- 
placements will easily take up the other fifty 
per cent. 


MIDDLE DEPARTMENT INCREASES 


Specific rate increases have been made in some 
parts of the country, and the flat increases in 
these cases are over and above the newly pro- 
mulgated rates. In the Middle Department ter- 
ritory increases have been made in unprotected 
mercantiles other than sprinklered risks and 
in certain special hazards. The increase on 
mercantiles and contents in unprotected areas 
is fifteen per cent, and on hospitals, churches 
and club houses in unprotected areas is twenty 
per cent, and in protected areas is fifteen per 
cent. In the case of mercantile other than 
sprinklered in the territory of the Philadelphia 
Fire Underwriters Association an increase of 
ten per cent was promulgated some days ago. 

At the semi-annual meeting of the South- 
Eastern Underwriters Association consideration 
was given to the adoption of the Dean or an- 
alytic schedule system of rating fire insurance 
hazards, and it was the consensus of opinion 
that while it is impracticable at this time to 
adopt a uniform schedule for the entire coun- 
try, the matter is regarded as of such im- 
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portance that the association voted to have the 
committee on this subject go more deeply into 
it and report at the annual meeting. 

Cotton oil mills have been a source of con- 
stant loss in the South-Eastern territory and 
it was decided that a flat increase of ten per 
cent on these hazards should immediately be 
put into effect. This increase does not affect 
sprinklered mills. 


AGENTS TO PAY TAX ON NOT TAKENS 

Not-taken policies were subjected to 
discussion at the meeting and the association 
was unanimous in its opinion that agents should 
not issue binders or policies unless they have 
reasonable assurance that such policies will be 
accepted by the assured. This opinion was 
made a point of action by the adoption of a reso- 
lution to the effect that in case any policies 
are returned and not taken the agent will be 
required to pay the new one cent Federal pre- 
mium tax thereon. This resolution will be 
effective as soon as proper instructions can be 
placed in the hands of agents. 


much 


COTTON SITUATION AT AUGUSTA 

The association decided that because of the 
cotton congestion at Augusta, Ga., the increased 
cotton rate must be collected at once or the 
policies on such risks canceled. It was the sen- 
timent of the companies that, outside of the 
question of rates involved in this matter, they 
could no longer tolerate the conditions which 
endanger cotton values to the extent of from 
eight to ten millions of dollars. Especially is 
this so at a time when the Government is doing 
everything in its power to conserve the cotton 
supply wherever it is stored. It is felt that the 
insurance companies would be contributing to 
the shortage of cotton if they contributed to 
any loss which might occur. Agents have been 
instructed to carry out the spirit of this reso- 
lution at once. 


USE AND OCCUPANCY RULES 

The committee on use and occupancy of the 
association will be continued to give considera- 
tion to this form of cover. The rules relating 
to use and occupancy and loss of profits as 
adopted in the East recently were considered 
and will be adopted in the Southeast as far as 
New problems in the class of insur- 
ance are constantly arising, and it is felt that 
the committee must be continued. 

It was announced that the new general tariff, 
known as “Rates, Rules and Forms,”’ was in 
the printer’s hands and will be ready for dis- 
tribution among the members in the very near 
It contains all rate schedules and town 
date, as well as the 


possible. 


future. 
classifications 
standard forms now in use. 

In this connection the subject of adopting a 
more up-to-date schedule was discussed in de- 
tail. While it was considered impracticable to 
put into effect at the present time a uniform 
schedule throughout the entire country, the 
proposition was looked upon with such favor that 
a committee will consider the entire subject 
and report at the next annual meeting of the 
association. 

BRANDS INCENDIARIES AS TRAITORS 

The Southern Committee of National Defense 
of the National Board of Fire Underwriters pre- 
sented the following resolution, which was 
unanimously adopted: 


revised to 


This association, in renewing its interest and 
promise of continued co-operation in the work 
of food and crop conservation, views with alarm 
the increasing number of fires throughout the 
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country alleged to have been of incendiary 
origin, and sees in this drain upon our resources 
greater dangers to our country than can be esti- 
mated in mere dollars and cents. Property once 
destroyed cannot be restored, no matter how 
promptly the owner may be indemnified. 

The presence of alien enemies in our midst 
has given color to the prevailing sentiment of 
loyal citizens that many of these losses are the 
direct result of this insidious hazard—one 
which must be met promptly and decisively by 
all patriotic citizens of our country. Believing 
as we do that existing laws in many of the 
States are either inadequate or totally insuffi- 
cient to meet this new danger, not only to prop- 
erty, but to the nation itself, we are convinced 
that prompt action on the part of the Federal 
Government is imperative at this time. There- 
fore, 

Be it Resolved, That the President of this 
association is requested to at once take up this 
important subject with the National Board of 
Fire Underwriters, urging that through its good 
offices legislation be invoked which will make 
it an act of treason and punishable as such for 
anyone who shall willfully and maliciously set 
fire to, or attempt to burn or by means of ex- 
plosives destroy or attempt to destroy any grain 
elevators, food repositories, cotton compresses, 
gins or warehouses, or any other property what- 
soever that is now used for, or contributes in 
any manner to, food or crop conservation at a 
time when the nation is at war and pledged to 
maintain its armies and that of its allies at 
home and abroad. 


The association adopted a resolution to the 
effect that where there are important terminal 
points at which cotton or foodstuffs are stored 
and no adequate watchman service is provided, 
the executive committee should order such in- 
creased rate as is commensurate with the 
hazard. It is felt that by taking this course the 
underwriters will do much toward preventing 
the destruction of food and other important ma- 
terials through carelessness or the lack of su- 
pervision of the enemy hazard. 


Tennessee Prevention Association Active 

The Tennessee Fire Prevention Association 
recently met in a mass meeting at Ripley, 
Tenn., with the Ripley City Council and many 
prominent citizens present. F. H. Warren, 
chairman, presided and explained that the pur- 
pose of the meeting was to discuss plans for the 
installation of a modern fire department in 
Ripley, which is the largest town in the State 
not having fire protection, and it has had sev- 
eral large fires recently, one burning a hotel 
and four of the principal stores. Mr. Long of 
the Tennessee Inspection Bureau gave in de- 
tail the requirements of a waterworks system 
that would place the city in the fourth class. 
The Mayor and a number of prominent men 
made short talks. A resolution was passed that 
an engineer be employed to make estimates 
and ascertain whether a suitable water supply 
can be found. 

Mr. Long of the Tennessee Inspection Bureau 
recently met with the City Council of Coving- 
ton, Tenn., and called attention to the shortage 
of water supply in that city and the internal 
hazards of the pumping station there. These 
facts were discovered during the recent fire in 
the Churchill Cotton Compress at Covington. 
Steps will be taken immediately to remedy 
these conditions. At Covington, Tenn., since 
the recent fire at the Churchill Compress, many 
bales of cotton have been found to be on fire 
caused by some kind of chemical being placed 
inside the bale at the gin. A thorough investi- 
gation is being made and those in charge feel 
that they have a good clue to the guilty parties. 

The officials of Jackson, Tenn., have just 
closed an contract for a White Triple Combined 
Automobile Hose Chemical and Pumping En- 
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gine for that city. This machine, which will be 
delivered February 1, is the second car Jack- 
son has bought for its fire department. 


Ohio Insurance Agents Meet 

The Ohio Association of Insurance Agents 
held their annual meeting at the Virginia hotel, 
Columbus, Ohio, last week. 

Uniform Forms was the chief topic discussed 
at the meeting. There was also some dis- 
cussion of the new laws passed by the last Gen- 
eral Assembly. 

C. R. Tuttle, Chicago, chairman of uniform 
forms committee, addressed the association on 
the subject. 

E. M. Allen, Helena, Ark., president of the 
National Association of Insurance Agents, spoke 
on the brokers’ license law. 

Talks were also made by State Fire Marshal 
T. A. Fleming and Superintendent of Insurance 
W. H. Tomlinson. 

The association adopted resolutions offering 
themselves and their employees to the service 
of the Government, both Federal and State, in 
the careful and intelligent inspection of risks 
earried by them to reduce fire-waste. 

C. C. Corry, Springfield, was re-elected presi- 
dent of the association; Philip Buerkle, San- 
dusky, vice-president; E. J. Brendenthal, Day- 
ton, and Fred B. Ayer, Cleveland, were placed 
on the executive committee. 





Special Agents Named by Fidelity-Phenix 


Two new special agency appointments have 
been announced by the Fidelity-Phenix Fire In- 
surance Company of New York. C.S. McCulloch 
succeeds O. L. Danek in North Dakota, as Mr. 
Danek has entered the United States Army and 
is now serving the country. J. G. Courteau has 
been appointed special agent in Quebec for the 
Fidelity-Phenix, Continental and Fidelity Un- 
derwriters, with headquarters at Montreal. He 
succeeds Roland de Grandpré, who has been 
called to the head office in Canada in a super- 
visory capacity. Mr. Courteau was formerly 
with the Yorkshire. 


H. L. Ekern in Agency Company 

The General Agency Company has been in- 
corporated at Madison, Wis., by Madison insur- 
ance men, to act as agent, manager and at- 
torney-in-fact for insurance companies and 
other organizations. The incorporators are: 
H. L. Geisler of the Geisler & Neckerman Co., 
insurance; H. L. Ekern, former State Insurance 
Commissioner; and S. A. Oscar, secretary of 
the Beavers Reserve Fund Fraternity, Madison. 
The capital stock is $10,000. 


War Risk Rates Reduced 


Because of further decreases in risks, the 
Secretary of the Treasury has announced a re- 
duction of the rates of the Bureau of War Risk 
Insurance on all American steamers and car- 
goes traversing the war zone from five to four 
per cent. A previous reduction from six and 
one-half to five per cent was made October 6. 


Boston Agency of Fidelity-Phenix 

The Boston agency of the Fidelity-Phenix Fire 
of New York was transferred last week from 
Alden & Russell to Russell & Fairfield. George 
O. Russell of Russell & Fairfield is in no way 
related to Joseph W. Russell of Russell & Alden, 
which firm has gone into the hands of a re- 
ceiver. 


233 


Fire Insurance 


BARS ENEMY COMPANIES 





Secretary of the Treasury Denies 
Licenses to German Concerns 





LIFE COMPANIES CONTINUE 





For the Present, Contracts May Be Carried Out— 
Fire and Casualty Concerns Must Quit 
[Special Report to THE SPECTATOR] 

WASHINGTON, D. C., November 26.—Secre- 
tary of the Treasury McAdoo to-day decided to 
refuse licenses to enemy or ally-of-enemy insur- 
ance companies transacting fire, marine or cas- 
ualty business, under the authority to do so 
given him by the Trading-with-the-Enemy Act. 
Life insurance companies, however, may for the 
present continue existing contracts. 

Hearings held a few days ago on the question 
of granting licenses to these companies brought 
forth a great deal of opposition from Americans, 
both in the insurance industry and from defense 
societies, who looked at the matter strictly 
from a patriotic point of view. It was declared 
that the marine, fire and casualty companies, 
having access to the property insured for the 
purpose of making inspections, were in position 
to acquire much information of great value to 
the enemy, and it was declared also that in- 
formation of this nature had been sent out of 
the country by various means, to the great 
detriment of our ships on the high seas and 
various manufacturing plants of war importance. 

The insurance companies, through their repre- 
sentatives, endeavored to refute these charges 
and to show that they were conducted in this 
country practically as separate concerns, man- 
aged by men of American birth and parentage, 
and that they had no intercourse with their 
home offices and could send no money or in- 
formation out of the country. 

Despite these contentions, they will not be 
permitted to continue in business. Under the 
decision of the Secretary, the business of all 
insurance companies incorporated under the 
laws of enemy or all-of-enemy countries is to 
be liquidated, with the exception of life insur- 
ance companies, which are allowed to continue 
for the present. 

The license under which the managers of 
these companies are allowed to liquidate their 
affairs provides for the control and supervision 
of all financial transactions by the Alien Prop- 
erty Custodian. State Superintendents of In- 
surance will be furnished with copies of the 
licenses issued to all such companies authorized 
to do business in their States. 

In making known his decision not to license 
the companies doing marine, fire or casualty 
business, the Secretary of the Treasury made 
the following statement of explanation: 

By virtue of the authority vested in me by the 
President under the Trading-with-the-Enemy 
Act to grant or withhold licenses to enemy or 
ally-of-enemy insurance companies, a hearing 
was called of the various parties interested, in- 
cluding the State Superintendents of Insurance. 
The hearing was largely attended, and, after 
full discussion, briefs were filed. 

Upon careful weighing of the evidence sub- 
mitted, I have reached the conclusion that the 
safety of the United States requires that enemy 
and ally-of-enemy marine, fire and casualty in- 
surance companies shall not be allowed to do 
business as going concerns. The consideration 
of safety is so important as to render it un- 
necessary to determine at this time whether 
this action is also demanded by other considera- 
tions incident to the successful prosecution of 


the war. 
In these circumstances, I am convinced that 
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the best interests of the country will be served 
by the liquidation of these companies under the 
direction of their American management and 
subject to such regulations as the Secretary of 
the Treasury may from time to time prescribe. 

As the liquidation of the life insurance com- 
panies involved may work an _ injustice to 
policyholders, and as the information accessible 
to such companies cannot benefit the enemy be- 
cause of the character of the business and its 
inconsiderable proportions, these companies for 
the present will be allowed to continue existing 
contracts. 


Insurance Commissioners’ Meeting 
The programme for the December meeting of 
the National Convention of Insurance Commis- 
sioners at the Hotel Astor, New York, next 
week, is as follows: 


Executive Committee—Losses of Premiums 
Due to Issuance of Binders and Policies Not 
Paid For. 

Committee on Assets of Insurance Companies 
—National Government as a Preferred Creditor. 

Committee on Fraternal Insurance—Reinsur- 
ance or Taking Over of Fraternal Societies. 

Committee on Laws and Legislation—Expen- 
ditures of Insurance Companies; Change of 
Stock Control of Life Insurance Companies; 
Reinsurance of Jumbo Lines and Limitation of 
Liability; Reciprocal Underwriters; To Investi- 
gate Persons, Firms or Corporations Contract- 
ing to Furnish Citizens Information in Regard 
to Insurance; Uniform Bill for Automobile In- 
surance; As to Whether a Subsidiary or Operat- 
ing Company Is a Proper Plan for Operating an 
Insurance Company; Reinsurance and Retroces- 
sion; Model Uniform Bill for Mutual Fire In- 
surance Companies. 

Committee on Reserves Other Than Life—In- 
terinsurance Reserves. 

Social Insurance—Compulsory Health Insur- 
ance. 

Taxation of Insurance Companies—Communi- 
cation from Association of Life Presidents as 
to Standard Tax Bill. 

Committee on Workmen’s Compensation— 
Rates for Workmen’s Compensation Insurance; 
Acquisition Cost of Workmen’s Compensation 
Insurance. 

Special Committees—Steam, Boiler and Em- 
ployer’s Liability Insurance; New Mortality 
Tables; Trust Deeds of Foreign Insurance Com- 
panies; Construction of Standard Table for 
Valuation of Compensation Claims; Standard 
Policy Form of Industrial Sick Benefit Compa- 
nies and to Eliminate Overinsurance in Such 
Companies; Group Insurance; For Rulings on 
Standard Provisions in Life Policies; Fire In- 
surance Rates, Expenses, Etc. 


Secretaries in Conference 

Secretary Lemuel G. Hodgkins of the National 
Automobile Underwriters Conference met with 
the secretaries of the local conferences in an 
all-day session of Monday of this week. Besides 
Secretary Hodgkins, C. S. Pearson, secretary of 
the Pacific Coast Conference; Paul Fry, secre- 
tary of the Western Conference, and C. S. Robb. 
secretary of the Eastern Conference, were 
present. The meeting was devoted to a thor- 
ough discussion of organization problems and an 
exchange of opinions and ideas on important 
matters now before the individual organizations. 


Local Organizations Increase Rates 
The Buffalo Association of Fire Underwriters 
has ordered an advance of ten per cent flat in 
all rates under its jurisdiction. The Suburban 
Fire Insurance Exchange of New York has taken 
similar action. 
New Hampshire Rates Advanced 
The New Hampshire Board of Fire Under- 
writers has authorized an increase in fire in- 
surance rates of ten per cent in line with the 
action taken by the other New England organi- 
zations. 
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Home Fire and Marine Pioneering for 
Agency Connections 


LARGE CITIES TO REPORT DIRECT 


Independent Connections to Be Made in Metro- 


politan Areas—Outlying Districts to Be 
Handled by Firemans Fund 


Plans are rapidly under way for the revival 
of the Home Fire and Marine of San Francisco. 
This company is to be operated as a running 
mate to the Firemans Fund of San Francisco. 
It is planned to begin writing about the first of 
the year, and the company will be prepared to 
handle automobile, fire and marine lines. It is 
probable that the company will begin establish- 
ing its agencies in the near future. In the 
larger cities it is planned to plant the com- 
pany in well-established organizations apart 
from the Firemans Fund, while in the outlying 
centers it is probable that many of the repre- 
sentatives of the Firemans Fund will also be 
given an agency for the Home Fire and Marine. 

At recent conferences between some of the 
departmental managers of the Firemans Fund 
and executive officers of the company this mat- 
ter has been considered with the view of pos- 
sibly securing the aid of some of the specials 
of the Firemans Fund in establishing connec- 
tions for the Home Fire and Marine. 

Where connections are made in the large 
cities it is probable that such agencies will 
report direct to the home office, and in the 
ease of the smaller towns and districts agents 
will report to the general agents of the Fire- 
mans Fund in their districts where they now 
report. 


Classifications Committee to Meet in 
New York 


The committee of actuaries appointed at the 


Chicago conference on uniform classification 
blanks has been called to meet in New York 
city December 3, prior to the meeting of the 
National Convention of Insurance Commission- 
ers. The States which took part in the Chicago 
conference were Illinois, Minnesota, Wisconsin, 
Iowa, Kentucky and Oklahoma. It is expected 
that Ohio, Michigan, Texas and Missouri will 
join in the New York conference. 


FEtna Field Changes 
The Aitna has made a number of changes in 
its Western field force. A. B. Davis, who has 
been a special agent in Nebraska, has been 
transferred to Minnesota as special agent. H. 





Thursday 


W. Hicks, from the South Dakota field, succeeds 
him in Nebraska, and Raymond W. Smith, from 
the mountain field, succeeds Mr. Hicks in South 
Dakota. 


Preferred Risk Fire Licensed 


The Preferred Risk Fire of Topeka has been 
licensed in Kansas, but for the present will 
do only a reinsurance business. Isaac Jones is 
president and Clyde Miller secretary; the of- 
ficers and directors being the same as those of 
the Capitol Live Stock Insurance Company. 


Fire Marshals Elect Officers 


At the annual meeting of the Fire Marshals 
Association of North America, James R. Young 
of North Carolina was elected president; 
William M. Campbell of Louisiana, vice-presi- 
dent; and John G. Gamber of Illinois, secre- 
tary and treasurer. Colonel Young is the only 
surviving member of the original group which 
organized the association eleven years ago. 


To Be Called National Liberty 
The Germania Fire of New York, an Ameri- 
can company, has decided to change its title to 
the National Liberty Insurance Company of 
America. The directors have already instituted 
the legal proceedings necessary to make the 
change. 


Fire Notes 

—-Ward Phillips, an insurance broker of Brooklyn, 
N. Y., died this week. 

Enemy and insurance companies 
than life) will be granted “liquidating 
licenses,”? which will state the conditions under which 
liquidation of United States branches shall be accom- 
plished, and the period within which it must be done. 

—The Insurance Society of New York has issued 
to members in pamphlet form the lecture on ‘‘Ascer- 
tainment of Machinery Values and Losses,’’ delivered 
by John Hankin on January 11, 1916. 

—W. V. Coleman has been named as automobile 
manager for the Newark Fire as of December 1, 
succeeding James G. Maconachy, who resigned to 
join the Firemens of Newark as automobile manager. 


ally-of-enemy 


(other 


—The National Board of Fire Underwriters has 
issued its October Supplement to its List of Inspected 
Electrical Appliances, and also the 1917 edition of 
Regulations Governing the Installation of Automatic 
and Open Sprinkler Equipments. 

—“‘The Towne Crier” is the title of a little paper, 
of which “Numb. 1” has just been issued by the In- 
surance Company of Nortk America, of Philadelphia. 
It is partly printed in old style type and is described 
as “Containing the freshest advices from the Home 
Field.” contents are con- 
tributions from C. F. Enderly of New York and 
Robert N. Hughes of Atlanta. A roll of honor pre- 
sents the names of the home-office boys who have 
joined the colors. Robert T. 
‘The Towne Crier.”’ 


Among the interesting 


Gebler is in charge of 
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GENERAL AGENTS 


95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 

Potomac Ins. Co., Washington, D.C. 
National Lumber Ins. Co., Buffato, N. Y. 


F. M. GUND, Mgr. Western Dept. 
Fresport, !Ilinois 
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NEW YORK CITY 


The North River Ins. Co., N. ¥. 

Union Fire Ins. Co. Buffalo, N. Y. 

Seneca Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


San Francisco, California 
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